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vi ae Sik Vidi, Vici 
Burke Boasts 
After Battle 

Olds’ Truck Line 


By 


Chris Sinsabaugh 


VER SINCE I became really 
truck conscious, Joe Burke 
has been after me to run out and 
see what he claims to be the 
largest exclusive volume produc- 


ing truck plant in the world. 
Veni, vidi, vici, as Caesar said 
centuries ago when he was re- 
porting, “I came, I saw, I con- 
quered.” But at that, Joe Burke, 
who heads Dodge truck sales, 
gave me a big surprise he de- 
livered the goods, and the old 


dogs were growling when the in- 
spection trip was finished. 
* * * 

OUT ON Lynch Road, Detroit, 
sprawling over 11 acres of land, 
is this “largest exclusive volume 
producing truck plant in the 
world” and from its assembly 
lines right now there are coming 
288 units a day on the average. 
This could be jumped to 330 or 
better a day if it were not for 
NRA, but just the same that 288 
average sounds well. Here too is 
the truck body plant, and the in- 
spection of that convinced me 
that I at last have found where 
the rainbow comes from, for it 
is equipped to give any hue de- 
manded. 

* a * 

BUT LET’S let Joe Burke tell 
you how Dodge trucks are mov- 
ing this year. First off, he had 
projected a 60,000 production in 
1934 but it looks now as if this 
will have to be stretched to be- 
tween 70,000 and 80,000. Since 
the first of the year the output 
had been better than 21,000, so 
Burke has a fine start. Last year 
Dodge produced 34,000 units and 
registered 28,000 and the year be- 
fore the registrations totaled only 
8,700. In January this year the 
count was 3,600, with the plant 
closed two weeks; in February it 
jumped to 6,250 and in March to 


7,848. Dodge also has a truck 
plant in Los Angeles which in 
March produced 535. Detroit 


shipments in March were 6,400, 
leaving a bank of orders totaling 
3,000 to start April with. 

* a ~ 

HAVING FILED his report on 
1934 activities, Burke couldn't 
help but bring out his methods 
of distribution, but first let me 
record that it is Dodge’s boast 
that every unit produced repre- 
sents a bona fide order from a 
dealer, so there’s no warehousing 
of the production—they’re whole- 
sale sales, Burke says. And it 
really is surprising at the marked 
increase in outlets Burke has 
rounded up. This growth shows 
the pace Dodge is traveling at in 
1934. Whereas in 1933 there were 
3,054 outlets, at the present time 
there are 4,006. 

“Don’t forget, either,” says 
Burke, “that in all metropolitan 
points our dealers have separate 
departments and staffs for the 
selling of trucks. Thus do we 
specialize in the merchandising 
of commercial vehicles and this 
specialization is producing mag- 


(Continued on Page 22) 





Sparks|Sloan Bares AFL Aims 





Chevrolet Adds New 6 





4. Body Types 


At Low Price 


a Seve Line 
And Is Bigger than 
Cars of 1933 


27.—Public an- 


Detroit, Apr. 
nouncement of its new standard 
Six six-cylinder line is made to- 
day by the Chevrolet Motor Co. 
The addition makes available four 
new models in the 1934 line. 

With a sport roadster at $490, 
a coupe at $510, a two-door sedan 
at $520, and a phaeton at $520, 
the new Standard models list 
under any other six-cylinder car, 
and $85 to $95 under the Master 
Chevrolets. 

Compared with the corres- 
ponding 1933 Standard models, 
the new 107-inch wheelbase cars 
for 1934 reflect a comprehensive 
revision of chassis and body de- 
sign to effect improvements in 
performance, riding qualities, and 
comfort. 

Roadability, and especially sta- 
bility, have been caieann| 
through the adoption of a wider 
frame and more widely spaced 
leaf springs front and rear, in 
conjunction with a longer front 
axle and increased tread of the | 
front wheels. These’ chassis 
changes have™ permitted the 

(Copbinued on Page 18) 


Olds Dealers 
Will Sell New 
Line of Trucks 


Lansing, Mich., Apr. 27.—-Olds- 
mobile dealers will soon have a 
new line of trucks to sell in ad- 
dition to the Oldsmobile six and | 
eight passenger cars, it was} 
learned today. 

Arrangements have been made 
for Oldsmobile dealers to handle 
the sales and service of the new 
General Motors truck known as 
Model T-16. This is a one and 
one-half ton truck with full- 
floating rear axle, available on 
131-inch and 157-inch wheelbase. 
The list prices of the new truck | 
at the factory are $595 for the 


| registration of motor 


| damental features of 
| ing the trucking industry’s code 


< 





Commercial Car Sales 


Point to 350,000 Year Auto Industry 


By WILLIAM C. CALLAHAN 


Detroit, Apr. 


27.—Mounting commercial car registra- 


tions during the first quarter of this year testify loudly 
to the claims made in Automotive a News as the 


year opened that this is a truck yea 


Total figures for 


the first quarter, with March slated on a basis of 38 


state returns, should run in the neighborhood of 79,033 | 
a gain of 154 per cent over 


& 


units or 


first quarter a year ago. 


March registrations for the first | 


38 states show a total of 24,059 
against a total of 7,476 in the 
same states last year. In 


reported to date accounted for 75 
per cent of the entire registra- 
tions for the month. If this same 


ratio holds true this year March | 








Trucking Code 
Bringing Order 


Out of Chaos 


By WILLIAM ULLMAN 
Washington, Apr. 27. With 
trucks pro- 
of the fun- 
administer- 


ceeding apace as one 


of fair competition, it becomes 
apparent that this gigantic trans- 
portation enterprise is destined 
at last to be reduced to an un- 
derstandable basis. Just what 
services are performed by the 
country’s huge fleet of commer- 
cial vehicles, their costs, their 


;}immediate availability and many 


other phases of their operation 
which heretofore have _ eluded 


| all efforts to integrate informa- 


tion about them, now are being 


(Continued on Page 22) 





the | 
compilation last year the 38 states | 


31,129 units in the 


figures should reach a total of 
31,654, 218 per cent over last 
March and 500 units above the 


entire quarter last year. 
The phenomenal upturn in new 
truck sales during the first part 


of the current year may »e at-| 
First, | 


tributed to several causes. 
(Continued on Page 22) 





Karly Action 
Urged on Truck 
Retailing Code 


St. Louis, Mo., Apr. 27.—-Early 
action on the proposed code of 
fair competition among truck and 
commercial car retailers is ex- 
pected to result from the submis- 


sion of this code to the meeting | 
of the Emergency National Com- | 
mittee of the National Automo- | 


bile Dealers Assn., Monday, Apr. 
30. The code under the present 
plan would be filed as a supple- 
ment to the present Automobile 
Retailing Code. 

The Emergency National Com- 
mittee which will meet here Mon- 
day represents dealers from all 
the states and its decision on the 
Truck Dealers Code will be filed 
with the NRA for immediate ac- 

(Continued on Page 6) 


Emergency Committee 


To Meet 


St. Louis, Apr. 
legal meeting of the Emergency 
National Committee of the Motor | 


In St. Louis 


27.—The first | 


any Chairman of any State Ad- 
visory Committee shall not have 
been duly selected on April 30, 


131-inch wheelbase and $625 for| Vehicle Retailing Trade will be| 1934, or if any of the aforesaid 


the 157-inch wheelbase. 
D. E. Ralston, general 


manager of Oldsmobile, states, 


Emergency National 


| held at the Hotel Jefferson here | five additional members shall not 
sales | beginning at noon Monday. The | have been duly selected on such 
Committee | date, 


such of the Chairmen of the 


“The one and one-half ton truck| that was in office since January | State Advisory Committees and 


market, 


T-16 invades, represents 90 per | 


cent of all trucks sold in both the | mittees 


State Advisory Com- 
legally approved 


unless all 
were 





which the new model| was declared defacto by the NRA| of the five additional members as 


have been duly selected on said 
date, shall constitute an Acting 


heavy duty and light duty field.|and in that status the Emerg- | Emergency National Committee, 


We estimate that over 250,000 one | ency National 


| 


Committee would | 


and one-half ton trucks alone will | have no power or authority. 


be sold this year. The addition | 
of this line of trucks to the Olds- 


mobile franchise offers Oldsmobile | the amendment of Article VI of | 
dealers @ commercial car which | the retailing code by the addition | 


An appeal to the Administra- | 
tion resulted in the approval of | 


cover 90 per cent of the market | of the following paragraph: 
“Provided, however, that if any | duties herein set forth. 


and in addition the Oldsmobile six 


and eight passenger cars cover; State Advisory Committee shall | 
{ not have been duly constituted, or | 


96 per cent of that market,” 


pending due selection of the re- 


| maining chairmen of State Advis- 


Committees and additional 
Such Acting Emerg- 


ory 
members. 


ency National Committee shall be | 
empowered to exercise the pow- | 


ers and shall be subject to the 


This paragraph, which means 
(Continued on Page 20) 
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Charges Plan 
To Disrupt 


GM Takes Definite Stand 
Against Closed Shop 
Unionism 

Zoston, Apr. 27.— That’ the 
American Federation of Labor is 
seeking to disrupt the automo- 
tive industry by sowing seeds 
of discontent and _ stirring up 
trouble among auto workers was 
| charged here yesterday by Alfred 
P. Sloan jr., president of Gen- 
|eral Motors Corp., in an address 
before the Boston Board of Com- 

| merce. 
Substantiating his charge Mr. 
| Sloan quoted from an official 
statement released by the Ameri- 
can Federation of Labor and Wil- 
‘liam Green, president. Mr. 
|Sloan’s remarks follow: 

“It might be instructive to ex- 
amine into the validity of the 
statement I have just made by 
reference to the record. 

“On September 18, 1933, the fol- 
lowing official statement was re- 
leased by the American Federa- 
tion of Labor in the name of 
William Green, president, speak- 
ing of the objective of the Amer- 
ican Federation of Labor, in 
which Mr. Green said the follow- 
ing. I quote: 

Aggressive Efforts 

‘‘First. It is not going to be 
stopped in its aggressive and 
sweeping campaign to bring work- 





ers into unions throughout the 
nation. 
“Second. It is going to be, as 


it has been for more than half 
a century, the recognized, all- 
embracing spokesman for Ameri- 
can labor. That means that there 
is no room in the United States 
(Continued on Page 21) 





Group Protests 
Inclusion in 


Movers’ Code 


icdiiaiaiaiie dian 27. — Protest 
against inclusion of members of 
the trucking industry under the 
code of the used household goods 
storage and moving trade was 
filed with the NRA today by the 
American Trucking Assn., Inc., 
and the National Code Authority 
of the trucking industry. 

Basing the protest was the 
charge that operators in the 
trucking industry were not rep- 
resented in the household goods 
storage and moving trade code 
hearing and that they would be 
subjected to unusual hardship by 
the terms of that agreement. 

In connection with the sub- 
mission of the general protest, 
the American Trucking Assn. is 
urging similar action on the part 
|of individual members affected 
| by the other code. 
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Draw Up «Bill of Rights;’’ 
Demand Voice in Policies 


By J. A. WEBB 

Dallas, Tex., Apr. 26.—What was scheduled to be the 
annual convention of the Texas Automobile Dealers Assn. 
here today, was turned into an open meeting, so far as 
dealers were concerned, for the purpose of discussing 
financial angles of the retail automobile business. With 
some 300 dealers attending the body adopted what it 
called a “Declaration of Principles,” which demands, 
among other things, a voice in the profit policies of the 
automobile business and _  pro-¢ 
vides for a drastic change in al-| 
lotment of territory for dealers 
on the part of the manufacturers. | 





sound and stable, the dealer con- 
ditions have grown worse. 





E. Gordon Perry, of Dallas, who | The f sill of Rights” among 
presented the “Bill of Rights,” de- other things asked: The “Bill of 
clared the manufacturers are re- | tights” asked a dealer-manufac- 
sponsible for the near demoraliza- turer contract which cannot be 
tion of automobile dealers} cancelled except for reasonable 
throughout the country, and| C@use, the right to help determine 


the number of retail outlets for 
cars under one trademark in any 
trade territory and a fair division 
of the differential between manu- 
facture cost and delivered selling 


asked that the dealers be given a 
voice in those policies of the} 
manufacturers which directly 
affect them 

Plans are laid for 


a nation-wide | 





campaign to grow out of the “Bill| Price between dealer and manu- 
. oe . wr Pe ft) ‘or 

of Rights” adopted by the Texas | *#*cturer 

association. It was said other Reports from the various sec- 


state associations are waiting for | tions of Texas said the actual 
Texas to act, and now that the| retail sales on new and re-condi- 
Texas dealers have expressed| tioned cars in Texas are on the 


upgrade and the outlook for the 
year, so far as sales go, is bright. 
The matter of profit on 


themselves in no uncertain terms, | 
similar action may be expected | 
over the country 

It was charged the past dozen 
years have developed a situation | 
where the automobile manufac- 
turing business is in the hands of| George Marshall of Galveston, 
a few, and that while the manu-/| president of the organization, pre- 


facturing end of the industry is| sided at today’s session. 


the dealers said. 








NRA Survey Reveals 
Detroit Leads Nation 


months of this year than during 
the first nine months of 1933. 
NRA officials have set no date 


Detroit, Apr. 27..-Data compiled 
by the NRA and other recovery 
organizations in Washington dis- 


close that Detroit is leading the| for reaching the peak in the / 
entire nation in recovery gains.| motor’ industry. Authoritative 

Employment figures for the/} surveys have shown that there 
transportation industry (domi-| were more than 5,000,000 automo- 
nated by the automobile industry) | biles in use last fall which in 
at Detroit, show the index at} normal times would have been 
96.4, taking the years 1923 to| traded in, but that owners were 
1926, which have been selected| reluctant to make the _ invest- 
as normal years, as 100. ment. 

With figures incomplete for the F 
entire country, but with practi- Little Rock Elects 
cally every state represented, Little Rock, Ark., Apr. 27.—O. 
NRA officials are satisfied that} A. Cook, head of Cook Automo- 
the recovery is general. Motor] bile Co., was elected president of 


the Little Rock Auto Dealers’ 
Assn. for one year. Other of- 
ficers elected were A. F. Madison, 
Madison Cadillac Co., vice-presi- 
dent; Hardin Bale, Bale Chevro- 
let Co., secretary- treasurer; Leo 
Griffin, Little Rock Motor Co.; 
F. C. Wyatt, Whitney-Harb Co., 
directors. 


plants in Indianapolis reported 
an increase in employment of 20 
per cent over a year ago, while 
the steel plants in the same city 
reported capacity production with 
three eight-hour shifts a day. 
From Maryland, the NRA sur- 
vey shows that automobile sales 
were greater in the first three 











Chrysler Deliveries 


Double Those of 1933 


Detroit, Apr. 27.—Retail deliv-| _. = Pg 
eries of Chrysler and Plymouth General Tire Officials 
cars by Chrysler dealers con-| C . oS tee = 
tinue to set records far in ad-| OMNISSION New Plane 
vance of anything the Chrysler Akron, O., Apr. 27.—Manufac- | 


turing operations of the General 
Tire and Rubber Co. in three 
countries will be linked together 
more closely by means of a high 


Sales Corp. has seen for several | 
years, officials said today. Fig- 
ures covering the week ending 
April 21 show that 806 Chrysler 
and 2993 Plymouth cars were| speed Lockheed Vega plane which 
reported at retail by the Chrys- | has just been put into commis- 
ler dealer body. |} Sion by the company. 








This is more than double the With this plane, company exec- 
figure for the corresponding week | utives and sales and production 
of 1933 and is 73.1 per cent ahead | Officials will be able to make 
of the corresponding week of| frequent and quick flights from 
1932. Akron to Mexico City, where Gen- 


For the 16 weeks of 1934 end- | 
ing April 21, retail deliveries of 
Chrysler and Plymouth cars by 
Chrysler dealers were 36,280 units, | 
an advance of 79.4 per cent over | where General tires are now be- 
the corresponding week of last| ing manufactured by the Gen- 
year and 92.7 per cent over the|eral Tire and Rubber Company 
same period two years ago. of Canada, Ltd. 


eral has management control of 
the Compania Hulera el Popo, 
one of the largest tire plants in 
Mexico, and to Toronto, Canada, 





fair competition, is another thing, | 


o— 
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Texas Dealers Group Seeks Merchandising Utop 





Parts Exhibit 
Planned for 
Chicago in June 


Chicago, Apr. 27.-Preparations 
for the first annual Educational 
and Maintenance Exhibition to 
be held by the Illinois Standard 
Parts Assn. in the Hotel Sher- 
man, June 6, 7 and 8, are pro- 
gressing rapidly, it was learned 
today from Frank C. Kip, presi- 
dent of the group. 

“The enthusiasm of the local 
jobbers is reflected in their earn- 
est desire to co-operate with us 
in making the exhibition a suc- 
cess,” Kip said. “The exhibition 
should not in any way he con- 
fused with any of the clinics 
which are held from time to time. 
Our exhibition will educate car 
owners to keep their machines 
properly maintained and will also 
drive home the fact that the 
service rendered by independent 
service stations is of the highest 


standard. 
“This selling effort on the part 
of the jobber, as well as the 


manufacturer who is his source 
of supply, will undoubtedly have 
a most favorable effect on our 
clientele. 

“Applications for participation 
in this enterprise are now on file 
from the manufacturers who or- 
dinarily recognize the merit of a 
progressive movement of _ this 
nature.” 


MEWA Plans Meet 
In Chicago in June 

Chicago, Apr. 27.—-Although the 
exact dates and place have not as 
yet been fixed, it was stated to- 
day at headquarters of the Motor 
and Equipment Wholesalers Assn. 
that the annual MEWA summer 
conference of regional associa- 
tion representatives will be held 
in the early part of June at 
Chicago. 

“The 1934 conference will be a 
fitting successor to the previous 
ones held in the past two years,” 
states the announcement from 
MEWA headquarters. “Invitations 
to be represented will be ex- 
tended to a large number of re- 
gional organizations. In addi- 
tion, any and all members of the 
association will be invited with- 
out regard to regional association 
affiliations,” 


Nash Co., to 





1a 


Number 1,000,000 for Nash 





those | Nash executives watching the millionth Nash come off the line at the Kenosha, Wis., plant. The pic- 
sales, regardless of the code of} ture includes C. W. Nash, center right; E. H. McCarty, president, third from left; J. T. Wilson, vice- 
president, fifth from left, and Courtney Johnson, general sales manager, second from right. 


Celebrate 


Millionth Car Off Line 


Kenosha, Wis., Apr. 27.—A 
memorable event in the life of 
Charles W. Nash will be cele- 
brated here tomorrow. 

The occasion, hailed by thou- 
sands in the Nash _ industrial 
family as a significant milestone 
in the history of automobile mak- 
ing, marks the completion of the 
1,000,000th motor car produced by 
the Nash Motors Co. and 
launches a unique better-business 
rally in every community in the 
United States where Nash and 
LaFayette cars are sold. 

It will also start a nation-wide 
search for veteran Nash owners. 
For the millionth Nash car—a 
1934 Twin Ignition Big Six Sedan 

is going to be awarded free to 
the owner of an old Nash car 
through a national contest to be 
conducted by Nash - LaFayette 
dealers everywhere. 

This campaign which, in addi- 
tion to discovering the actual 
length of Nash service, has as 
its object the demonstrating of 
new Nash and LaFayette cars to 
one million people within 30 days, 
revolves around the symbol “1,- 
000,000.” To the Nash organiza- 


Climb of 94.6% Shown 





tion it is a mark of distinguished 
achievement and the starting 
point in the march toward a mil- 
lion more satisfied owners. To 
an old Nash owner somewhere in 
the country, however, it will have 
a more personal meaning, for it 
will bring him a brand new 1934 
Twin-Ignition Big Six. 


Canadian Production 


Gains 114% Over °33 


Montreal, Apr. 27.—Production 
of automobiles in March 
amounted to 14,180, an increase 


of 7,548 or 114 per cent as com- 
pared with 6,632 cars produced 
in the corresponding month last 
year, according to a report issued 
today by the Dominion Bureau 
of Statistics. 

Of the March total 10,275 cars 
were made for sale in Canada, 
which left a balance of 3,905 in- 
tended for export. Consumption 
of cars in Canada during the 
month, as determined by adding 
the 10,275 cars made for sale in 
Canada to the 366 imported, 
amounted to 10,641. Exports for 
March were reported at 4,954 
cars. 


In Dodge Dealers’ Sales 


Dodge dealers, 


25, 


Detroit, Apr. 27. 
for the week ending April 
achieved an increase of 94.6 per 
cent over sales recorded for the 
corresponding week of 1933, by 
making retail deliveries of 5,359 
passenger cars and trucks ac- 
cording to the regular weekly 
sales analysis issued by A. van- 
DerZee, general sales manager of 
Dodge Brothers Corp. 

Of the total of 5,359 units sold, 
2,219 were Dodge passenger cars, 
2,144 were Plymouths, and 996 
were Dodge commercial cars and 
trucks. 

Retail sales reported by Dodge 
dealers for the first sixteen weeks 
of 1934 totaled 65,967 new pas- 
senger cars and trucks, as against 


26,878 passengers cars and trucks 


delivered in the like period of 
last year. 
Dodge dealers’ used-car sales 


for the week covered by the re- 
port experienced a gain of 117.1 
per cent, the six-day turn-over 
being 4,925 used passenger cars 
and 711 used trucks, a total of 
5,636 used vehicles, as against 
2.595 marketed by Dodge dealers 
during the 16th week of 1933. 

One of the high spots in recent 
Dodge delivery statistics is the 
rise in sales of new trucks, which 
rose from 1,774 in the first 16 
weeks of 1933 to 12,622 in the 
same period of 1934, a gain of 
611.5 per cent, 
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Dealers Code Throws Spotlight 
Upon Dark Deeds In Auto Trade 


Requirement that all Retailers’ Books be Made Avail- 
able to NADA Upon Request is Backed 


Up by Penalty Provisions 
: ) 


series of articles which will appear 
weekly ADN in which William Ullman looks analytically at 
the various provisions of the automobile retail trade’s code of 
fair competition from the standpoint of their practical meaning.) 


By WILLIAM ULLMAN 

Washington, Apr. 27.—Under the terms of its code of 
fair competition, the automotive retail trade’s perform- 
ance is made an open book. Not otherwise, it was realized 
by those who drafted and approved the code for the na- 
tional automobile dealership, could those evils which 
grew out of darkness and concealment be eliminated. 

That the sunlight of publicity might have an opportu- 
nity to heal the sore spots in the trade, the code states: 

“The National Automobile Deal-® 
ers’ Assn. will serve as a medium | 
through which all required sta- 
tistics will be obtained, and each 


(This the tenth of a 


is 


in 


They take the long view of the 
situation and are impressed with 








































dealer agrees, upon request, to its remarkable promises. They 
: ; me ; : visualize it thus: 

gel bg IP cge oo In its demand for accessibility 

a Gne make 5 of individual dealer’s books, the 


able to the National Automobile 
Dealers’ Assn., to the end that 
the terms of this code regarding 


code provides the agency for the 
collection of evidence against the 


increase of wages, shortening of evil-doer. Then, = a a oe 
hours, and the establishment of er - making this evi- 

ae —- ¢ france, based| dence useful. 
ni ae cee eee the main- Code violations are law viola- 
tenance of established prices, may| tions. The dealer who offends 
: tantl be available to the lays himself open to penalities, 
eee Baas oe and rather drastic ones. The 
oS aga oa f the dealers’ penalty provisions of the NIRA 

That —— - pre tic eall for fines of $500 and six 
code is one of the most —~ atic mouths imprisonment for 
= of the birth -_ ott breaches of trade codes, with 
deal in the automobile ers each day treated as a separate 
— = a the a — offense. Although never invoked 
the individual member 0 *!and due to expire in June un- 
trade finds his well-being it COE ante ie Genaneen, Se 
a of the ae ogy tes other provision of the penalty 

Goes Bet say Soe e dealer! section of the law establishes 
shall thrust his books — the weakt of the Beesidient te 
NADA but rather that he ne drive offenders out of business 
make — Se ee ee through the denial of a license 
quest. e reques ay ver} 4, operate. 
come. Certainly it is unlikely to oe 
do so in the case of any dealer : es Is the Law 

like Caesar's The prospect is not one to be 


whose operations, 


wife, are above suspicion contemplated with equanimity by 
: sus , 


That puts the entire proposi-| 4"Y dealer with an impulse to 
tion pretty much up to the in- circumvent the code. Some will 
dividual. He may not like the do it, naturally. In the case of 
idea of opening his books to the} Many, the violation will be the 
trade in general, not as a de- product of ignorance; in other 
fensive gesture because he has instances, it _will have the as- | 
something to conceal, but as a pect of malicious wilfulness. 
matter of principle. Strict con- _Whichever it is, the code pro- 
formity to the code will place] vides a means for prying off the 
him beyond the necessity ever lid and exposing the deal to the 
of having his books requested for bright light of a new day in | 
the study of code administrative business in which the few are 
authorities. forbidden to profit at the ex-| 


pense of the many. 

(The eleventh article of this series 
will ADN, Saturday, 
Vay, 


Lid Can Be Pried 
At the same time that he 
capes from this need, the indi- 
vidual retailer is assured that his 
competitor who indulges in un- 


es- 
appeaer in 


5.) 


¢ 


Hupp Motor Adds 
Several Outlets 
For New Models 


Detroit, Apr. 27.—Distributors 
and dealers who have been out 
of the automobile industry dur- 
ing the past dull period, and busi- 
ness men who in many instances, 
have never been in it at all, are 
being attracted in large numbers 
by the sales possibilities of the 
new Aerodynamic type of car, 
Rufus S. Cole, vice president and 
assistant general manager of the 
Hupp Motor Car Corp. reports. 
His observation of this fact is 
contained in a statement given 
out today announcing the sign- 
ing of a large number of new 
outlets for his company as well 
as the receipt of a gratifying vol- 
ume of applications. 

“Since January 1, 1934 we have 
signed 24 distributors for key 
territories to handle Hupmobiles. 
In addition to that we have is- 
sued over 100 new dealer fran- 
chises and besides have a large 
number under _ consideration. 
What has particularly impressed 
us is the high quality of the busi- 


ness men who are entering the 
field. Some are coming back 
after an absence of from two 


to four years, with their capital 
intact.” 


Chevrolet Sales 
April 1 to 20 
Total 235,332 


Detroit, Apr. 27..-A total of 62,- 
388 units were delivered by Chev- 
rolet dealers during the first 20 
days of April, according to W. E. 
Holier, general sales manager of 
Chevrolet Motor Co. Sales for 
the year through this period total 
235,332 units as compared to 154,- 
526 units in the same period of 
1933, making the period 152 per 
cent of the corresponding period 
in 1933. 

Sales reported for the 20 days 
of April are more than 180 per 
cent of the corresponding 1933 
April figure of 34,354 units. 

Retail deliveries of commercial 
cars and trucks continue to gain; 
16,224 trucks were delivered dur- 
ing the April period, which 
triples the 1933 figure of 5,304 
units for the same period. 








| used trucks, and some 


Row After Row and Ready to Go 





Doping It Out 





Huddle in the New York Daily News promotion department (left to 
right): Harold Smith, copy; Howard Roper, assistant manager; 
B. M. Broudy, in charge of production; L. E. McGivena, manager; 
Harry Corash, research manager; George Morris, copy. This group 
produced the advertising that won the Editor & Publisher Award. 


THE INQUIRING REPORTER 


N these columns Automotive Daily News will attempt to 

give a cross-section of opinion among members of the 
trade on subjects of interest to the trade. Readers are in- 
vited to participate in this symposium by expressing their 
opinions on questions asked by the Inquiring Reporter and 
also by suggesting questions upon which they would like to 
obtain the opinions of others. Dealers, distributors, manu- 
facturers, and association chiefs are invited to make use of 
these columns. 


TODAY’S QUESTION: WHAT IS THE STATUS OF YOUR 
USED TRUCK STOCK VOLUME AND CONDITION TODAY AS 
COMPARED WITH LAST YEAR? 


K * * 


W. E. Hall, Lord Auto Co., Diamond T., Lincoln, Nebr.: “Used truck 
stock volume is 13 per cent greater than it was a year ago, indicat- 
ing increased new truck sales. Demand is fair.” 

* * & 

Jack B. Burton, O’Shea Rogers Motor Co., Ford, Lincoln, Nebr.: 
“There is now the best demand for used trucks of the past four 
years. Few used trucks are in stock compared with the number 
a year ago.” 

* * * 

L. H. Pflug, International Harvester Co., Lincoln, Nebr., branch: 
“There may be a few more used trucks, but dollars and cents value 
of stock is about the same as it was last year. The demand for 
used trucks is brisk.” 

* Es Co 

Al Duteau, Chevrolet Motor Co., Lincoln, Nebr.: “Due to large in- 
crease in new truck sales, used truck volume stock is 200 per cent 
greater than it was a year ago. Demand is greater, and used truck 
stock turned four times in April.” 

# * * 

U. J. Carron, sales manager, Millenbach Motor Co., Ford, Detroit: 
“Our used truck stock volume this year is about 50 per cent lower 
than it was at this time a year ago. Turn over is much better, in 
fact very rapid. Used trucks are a scarce article.” 

oe eS * 


Lloyd T. Ginn, president, Ginn Chevrolet, Inc., Detroit: 


“How is 
our used truck stock volume condition today? We’ve got only one 
truck on the lot, and that just came in a few days ago. Our new 


truck sales have improved 50% over last year’s figures, so, naturally, 
the used truck turnover has greatly increased. We just can’t get 
are sold even before they come in.” 


i # ES 
t E. A. Groudel, branch manager, 


fair practices will not be so 

fortunate. Let suspicion attach White Motor Co., Detroit: “We 
to the operations of any such | have only two used trucks on 
performer in the trade and = hand, while a year ago, there 
record of his business shall c | were 15. Of course, we get a great 
bared for examination. It is the | many trucks that are absolutely 


law, backed by appropriat 
penalties. 

This provision of the code ha: 
not attained its objective of pre- 


venting “chiseling” in the various 


up 


forms it might be expected tc 
take in the trade. There have 
been cases of price-cutting, of 
gypping under that provision 
which standardizes used car al- 
lowances, of failure to maintain 


parts, accessories, replacement 
and service prices, and of failure 
to conform to the hour and wage 
terms of the code with the ob- 
jective of obtaining an advantage 
over the dealer who abides by 
the new deal to the full. 
However, if it has failed to 
forestall these unfair practices, 
the requirement that books shall 
be opened has paved the way to- 
ward the prosecution of offenders. 
much to 


It is, perhaps, too 
expect that it could accomplish 
more; at least immediately. 


l‘hose charged with the adminis- 
tering of trade codes, the dealers’ 
agreement among them, did not 
anticipate that the mere writing 
of punitive provisions into these 
documents would, of itself, ter- 
minate all unfair practices. 





houses. 





Row after row of new Oldsmobile sixes and eights waiting shipment from one of the company’s ware- 
These cars do not have long to wait before they are on their way, as each day they are re- 
placed with the previous day’s production. 


worn out, but those that are any 


good are sold very readily. This 
| condition is something we have 
dreamed about for years, but 
never had a chance to see. It’s 
so wonderful we're almost afraid 
we'll wake up and find it isn’t 
real.” 


Elmer M. Crego, used car man- 
ager, Studebaker Sales and Serv- 
ice, Detroit: “Without consulting 
any figures, I should estimate our 
used truck stocks at about 50 per 
cent of those a year ago. Turn 
over is much more rapid.” 


Charles J. Quinlan, sales man- 
ager, Highland-Detroit Co., Dodge, 
Detroit: “You can hardly make a 
comparison of used truck stock 
volume condition of this year and 
last. Our stocks are 50 per cent 
smaller, and our truck business 
this year is 200 per cent better. 
The difference between last year 
and this is that last year, as for 
the past several years, there was 
no outlet for used trucks. This 
| year there is.” 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 
individual or any corporation which is not for the best 
us interests of the automotive industry as a whole. Nor 
will its columns be used to spread gossip or inflame 
prejudice. It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the 
dissemination of NEWS which is timely, authentic and of value. 
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Get Number Three 


eee a line from American Brake Blok Corp. ad- 
vertising we would advise truck dealers this year to 
“get truck number three’’—get it off the road and re- 
place it with a new unit. A study of the present truck 
registrations would indicate that practically every third 
truck on the road is now ripe for replacement and a high 
percentage of them should be replaced in the interest of 
safety and economical transportation, as well as to gen- 
erally speed up traffic on the highways. 

At the close of 1933 the total registrations of commercial 
cars in the United States was put at 3,195,000 units. Of 
this total approximately 1,050,219 trucks are seven years 
old and over. It is fair to say that the average truck 
which has passed its seventh birthday is well on its way 
to the iron yard. This is particularly true with trucks 
that have weathered the past four years when economy 
in service was essential to profitable operation even’ 
though the economy was made possible at the expense 
of the truck itself. 

There can be no question that the truck field this year 
offers a great market for any merchandiser of automo- 
tive transportation. In addition to the trucks actually 
needed for replacement of obsolete units, new markets 
are being created daily as industries become more and 
more aware of the advantages of this form of transporta- 
tion. Agricultural regions also will become better cus- 
tomers for trucks as the economic conditions in those 
sections continue to improve. 

While it is rather academic, still, there is reason to be- 
lieve that within the near future the much talked of 
back to the farm movement may develop. This would re- 
sult not so much from any agitation in this direction as 
from the natural desire to seek lower living costs as the 
improvement in agricultural sections makes such a live- 
lihood more desirable. The motor truck has made it 
possible for the small manufacturer to follow his workers 
back into the land should such a movement develop. The 
truck is able to replace the former expensive railway 
connection and in place of miles of steel tied up in spur 
switches railways will be able to develop their lines to 
give better service in the long haul field where they are 
best adapted. 


Certainly the motor truck is becoming daily more 
firmly entrenched in our national life and even in our 
national defense. If we are to keep our national scale 
of living and national defense up to the minute it be- 
hooves us now to weed out every obsolete truck and re- 
place it with a new unit. That is why we urge truck 
dealers today to “Get Number Three.” 


* * *% 


The Truck Dealer Code 

> from Washington now indicates that the NRA 

feels that the truck dealer code belongs as part of 
the retail automobile code. There are authentic rumors 
that the proposed plan of evaluating used trucks has not 
met with the approval of the powers that be and that 
some other plan will undoubtedly be suggested in the 
near future. The Emergency National Committee of the 
automobile retailing trade will take up the question of 
a truck code at its meeting in St. Louis Monday. The 
recommendations of this committee will be forwarded at 
once to NRA. It is the duty of every truck dealer today 
to take an active part in the formation of this code in 
order to insure its smooth operation after it has been 
accepted. 








AIR 


By Cliff Knoble 





| ei a good idea to always speak 
well of your competitor. If his 
business folds up, he’ll probably 
re-appear as a factory representa- 
tive. 

* * * 

The average man feels that if 
Dillinger had been a meek and 
fearful citizen who only tried to 
get away with ten dollars too 
much automobile depreciation in 
his income tax return, he would 
have been caught within ten steps 
of first base. 

* * * 
Daffy Definitions 

Universal Joint—The kind of a 

dump where anybody is welcome. 


After hearing our 


the world’s greatest automobile 
value, the world’s finest tires, and 
the world’s supreme motor oil, we 
wonder why the other manufac- 
turer’s don’t have sense enough 
to give up. 

a * * 
Nominations for the Most Useless 
Thing in the World 

“A ‘no-lett-hand-turn’ sign in 
the middle of a tunnel.”—Henry 
Hellamile. 

Imagine my embarrassment 
while purring along at a pride- 
full sixty-five miles per hour, to 
be passed like a busted flush by a 
new Hupp Six. Humph! The 
young Hupp-Start! 

*” * ok 

Advice to Salesmen: Never take 
the trouble to study information 
sent you by the factory. If the 
birds who prepared it were so 
good, they’d be out selling cars 
themselves and: not piddling their 
time away on little five-thousand- 
a-year jobs at the factory. 

4 * * 

Silly Simile—-Reckless as a bor- 
rower’s promise. 

It’s all in the point of view. 
That marvelous piece of writing 
in your advertisement is just a lot 
of highfalutin’ hooey to your 
competitor. 


TAX FAX 
Every legislative crackpot in the 
country has a new taxation 
scheme. But the man who was 
illuminated by the unique and 
thrilling idea of reducing costs, 
apparently failed of election. 


* 


Too bad that a used car sales- 
man can’t have his picture taken 
with his biggest fish. 


Three motorists passed a stand- 
ing street car. No one had alighted 
when the car stopped. But as the 
motorists drove ahead, one belated 
passenger got off. Around the 
corner from the right darted a 
vigilant guardian of the law. The 
first two motorists were ignored. 
But the one in the rear was turned 
ignominiously to the curb, and 
presented with a ticket. Such is 
justice as practiced by altogether 
too many of our ever-alert and 
quick-thinking officers. Apparent- 
ly common sense and ordinary 
good judgment are only to be ex- 
pected of the motorist. Yet rever- 
ence for the law and respect for 
its minions is expected to thrive 
under such petty persecution and 
legally-enforced high-jacking. P. 
S.—I guess that’s telling ’em, eh? 


Yeah, and look what birth con- 
trol did to the seven-passenger 
sedan business. 

cd % a 

Three per cent of the New York 
school teachers are nutty, accord- 
ing to another expert. Humph! 
| New York school kids must not be 
| half as hellish as the country’s 
| average. 


| 
A: 


| Sing a song of sixpence, 
A pocket full of money, 

But motoring taxes take it all, 
And isn’t that funny? 





radio an-| 
nounce the world’s best gasoline, | 
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If They’re Junkers, Junk ’Em! 
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be observed upon request. 


They’re Satisfied 

We notice in your issue of 
ADN of Apr. 18, an article headed 
“Salesmen Threaten Strike If 
Pay Demands Not Met.” 

We would like to advise you 
this threatened strike does not in- 
clude a single salesman of the 18 
salesmen now working for the 
Capitol Motor Car Co., Inc. 

Our boys are entirely happy 
and satisfied and making good 
money. The majority of them 
are married and have families. 
A good many of our men have 
been with us quite a few years. 

We are attaching herewith a 
letter signed by all of our sales- 
men stating that they are well 
satisfied and are not in any way 
identified with this threatened 
strike movement. 

We would appreciate if you 
would publish this letter.—Henry 
Levaur, Wholesale Manager, 
Capitol Motor Car Co., Inc., Hart- 
ford, Conn. 


Straight From the 
Shoulder 


The following comments are 
being made not for publication, 
but for the purpose of “getting 
something off my chest.” 

I have just read in the April 
14 issue of the NEWS, your edi- 
torial “Back Your President” as 
well as the reprint from the De- 
troit newspapers. Both of them 
and the cartoon struck a very 
responsive chord. I hope the 
newspaper article will properly 
influence all Detroit workmen 
who are prone to be unwisely led 
by labor agitators. 

A few weeks ago I wrote a cer- 
tain United States Senator ask- 
ing him to oppose the Wagner 
bill and other legislation which 
I deem destructive and contrary 
to American principles. I also 
mentioned the fact that I would 
like to see a resolution introduced 
calling for a thorough investiga- 
tion by the Federal Trade Com- 
mission of the activities and fi- 
nances of the American Federa- 
tion of Labor. In acknowledging 


The views expressed in this column are those of our readers 
and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


Corner 







my letter he mentioned the legis- 
lation I called to his attention, 
but regarding the proposed in- 
vestigation, said “I also note your 


other comments.” Must we ad- 
mit that the American Federa- 
tion of Labor is more potent than 
the present Government of the 
United States? If not, why do 
our congressmen display such a 
magnanimous lack of courage 
when asked to take a definite 
stand against it? The present 
Administration has outlawed 
many things, some probably un- 
necessarily. Why can’t it outlaw 
the Federation and cover all re- 
quirements by revising the vari- 


(Continued on Page 21) 


“a= WOrd in 


edgewise” 


By the Publisher 





New York, Apr. 27 


AMERICAN newspaper editors 
and publishers gathered here in 
convention at Waldorf - Astoria 
are patting each other on the 
back and taking some credit for 
the very definite recovery which 
seems to be well under way all 
over the country. They say auto- 
mobile sales will continue long 
into the summer and _ predict 
totals which may amaze even the 
most optimistic manufacturers. 

* * * 


WELL, we have given in on 
the demand for color in ADN ad- 
vertising. The new rate cards 
just going out quote rates for 
one extra color and also offer to 
accept inserts. We have to admit 
that color has become so neces- 
sary in modern advertising that 
some experts claim it more than 
doubles the attention value of 
copy. 

* ok * 

WE ARE STILL getting re- 
quests for the extra editions and 
reprints of the “Keep Your Job” 
advertisement. We are glad to 
furnish these as long as our sup- 
ply holds out.—G.MS. 
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sleep 


Consinr R that America of pre-1908: 

Every night the same. , . first the long faint whistle far away 
. +. then the light around the curve, the rumble rising to a 
roar, the rasp of steam, the grating of steel on steel, the rattle 
of cars with bright windows and still people inside, the final 
rash of air and darkness and cinders... and it was over. 
Half the boys in town looked after it longingly, ached to go 
away and see something new and different and strange . . . 

The baby wasn’t expected for another month, but when 
Millie started moaning, John jumped into his clothes and 
started for the doctor. The fall of snow since sundown made 
walking hard. It was morning by the time he and Doc 
Jenkins got back—and Millie was beyond the help of doctors. 
John often thinks about it as he drives into town in twenty 
minutes on the new concrete road . . . 

Bob was about the only boy Ethel ever took up with. But 
he lived in the next town and they never saw much of each 
other. Finally Bob went to the city. Ethel never did get 
married . . . 

After the factory started to make money, Mr. Wilberforce 
buik a handsome and commodious house ten miles out on 
the Bend. They didn’t live there long, though. Mrs. Wilber- 
force said it was too far away from everything . . . 

Jake Peters used to work at the hovel summers. In winter 
the only work he could get was at the mill in Summit. But 
walking seven miles each way every day sort of takes the 
gimp out of a man. After he got rheumatism he couldn’ 
work winters no more . . . 

The butcher's cart came only every other day, and the 
grocer’s wagon called once a day. "Course if you had your 
own rig, you could get to town every day, but land’s sakes— 
ordinary people couldn't afford a horse’n buggy . . . 


Wuo will say that existence was beter then, in that 
America of twenty-4ive years ago when travel and trade, 
amusement and aid, love and life itself were restricted to the 
leg limits of a man, the stamina of a horse, the rarity of rails? 

Between that era and today lies a deep river of experience, 
a different race, an unimaginable age. From Jcarus on, the 
hobbled human sought escape from his sequestered scene. The 
automobile broke his chains. 

Within three decades the stubborn secrets hard won by 
the pioneers have become the second sense of a million 
mechanics. Hybrid of horse and motor, the vehicle has be- 
come our first public utility, amazingly expanded into a major 
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industry, changed country, commerce, Custom and people 


Deep river, indeed ° 


Tue change the automobile brought has been a con 
tinuous change, going on ever since. Deep river, indeed. And 
paradoxically enough, the makers of the automobile have 
been most affected by the continuous change the automobile 
occasioned. 

With so huge a market, there was no lack of suppliers. In 
the decade between 1905 and 1915, the town that couldn't 
start an automobile company hung its civic head. But a 
quarter-century has reduced the hundreds of entrepreneurs 
to a score of survivors! Some of the early makers lacked 
money, brains, breaks. But most of the failures simply lost 
their audiences. 

The public wanted and wants constant improvement, The 
maker who thought his car good enough, who ignored in- 
novation and improvement, who thought he could lead his 
customers—was soon out of the running. Between the maker 
and the millions at the wheel is always a deep, deep river. 


Wue N he hopefully banded a small group of small com- 
panies into General Motors in 1908, Durant was a greater 
Atlas than even his great ambition comprehended. 

Throughout this turbulent changing quarter-century, 
General Motors has grown like a giant, suffered setbacks in 
the country’s lean years, but always gone ahead again, and is 
going ahead again now. Go beyond the mechanical advances, 
the steady stream of invention, the progress in production, the 
expansion into various fields, the amazing financial structure, 
the marvelously able management; and inquire if the real 
reason for G. M. success is not in this: That it has managed 
amazingly and invariably—from the earliest Buick to the 
recent Weaver questionnaire—to give the public what it wants? 

To us, as publishers, this singular, unusual accomplish- 
ment in not losing touch with public preference —seems the 
most remarkable and most important aspect of the success of 
General Motors. Possibly because The News, eleven years 
younger than G. M., has been fortunate enough in its more 
limited sphere to secure and hold daily as many customers as 
G. M. holds annually—and for the same reason! 

We sincerely congratulate General Motors upon its suc- 


cessful first quarter-century. And trust that in its fortunate 
alertness it will persevere in success and magnify further its 
already great contribution to American life and progress ! 


eTHE@NEWS 


NEW YORK’'S PICTURE NEWSPAPER 


il 





This New York News two 
page advertisement in A.D.N. 
won first prize for 1933! 


N the third Annual Newspaper Promotion Contest 
conducted by Editor & Publisher of New York, the 
New York News won the cup and plaque offered for the 
best all-round promotion, and captured highest honors 
in the trade-paper group, both individual advertisement 





and campaign. 


The advertisement reproduced above which won 

First Prize for individual copy was prepared especially 

for the rotogravure media section of the November 29, 

. . 1933, issue of the Automotive Daily News which com- 
Automotive Daily News ; a . 

° memorated the Silver Anniversary of the General 


Congratulates Motors Corporation. 
.. E. McGivena., the Au thor, The Judges in the contest were: 

fe ; ~ — STUART PEABODY, Chairma H. K. McCANN, President 
and His Capable Staff of ; McCann aia co MM. F. 


Borden Company, N. J. 
FRANK PRESBREY, President H. B. HUMPHREY, President 
* of Frank Presbrey Company, N. Y. H. B. Humphrey Co., Boston 
JOHN BENSON, President ORRIN P. KILBOURN 
American Association of Adver- Vice-President 


NEW YORK’S PICTURE NEWSPAPER tising Agencies, N. Y. J. Stirling Getchell Co., Detroit 


; - . 1a: . : FRANK J. ROSS, Chairman of the ARTHUR T. ROBB 
Tribune Tower, Chicago + Kohl Building, San Francisco aa Managing Editor 


220 EAST FORTY-SECOND STREET, NEW YORK Fuller, Smith & Ross, N. Y. Editor & Publisher 








Tire Distributors 


And Makers Seek 
To Extend Pact 


] 


Washington, Apr. 27. Tire 
manufacturers and _ distributors, 
Signatory to the current agree-| 
ment stabilizing prices and es-| 
tablishing a truce in the retail | 
field, will meet here next Tuesday 
to consider an extension of the 
accord for another 30-day period. 
The extension is designed to 
cover the interval during which 
the code of fair competition for | 
the retail tire and battery trade | 
remains unapproved. 

The existing agreement, ap-| 
proved by President Roosevelt, | 
will remain in force until May 13. | 

It provides for the establish- 
ment of temporary differentials 
below the Goodyear lists of Feb. 
9, 1934, for Sears, Roebuck & Co. 
Montgomery Ward & Co., 
Supply Co., and Western Auto 
Supply Co.; establishment of fixed | 
trade-in allowances to prevent} 
their use for further price cut- 
ting; discontinuance of all special 
rebates by manufacturers. to 
dealers; and discontinuance of all 
cut-price advertising. 

Firms signatory to the agree- 
ment are pledged not to lower 
prices to meet competitive | 
Slashes without notification of 
the NRA, and not then until 48) 
hours additional time is granted | 
to permit an attempt to adjust 
the situation. If the adjustment | 
is not made satisfactorily, all 
parties to the agreement are 
given the right to meet competi- 
tion by comparable reductions in 
price. 





New German Road Lamps 


Keep Illumination in Fog 

Berlin, Germany, Apr. 26.—A 
new kind of powerful but not 
glaring electric lamp has been 
tried out along the motor road} 
between Berlin and Hamburg 
with such success that it is now} 
being installed in other parts of 
the country. A _ section of the} 
road between Stuttgart and Heil-| 
bronn, where traffic is _ partic- 
ularly dense, has just been equip- 
ped with it. 

The bulbs contain vaporized 
sodium but no metallic filament. 
The glow of the sodium provides | 
as much light as a 200-watt lamp, 
but does not use more current 
than a small table lamp bulb. | 
The lights are attached to bronze | 
wires that are strung on poles 
100 meters apart. Not only is 
the new light powerful and un- 
disturbing to the eye, but also 
sufficient to keep the road il- 
juminated in a fog. 


Hercules Announces 


Smaller Series Engine 

Canton, O., Apr. 27.—Hercules | 
Motor Corp. has announced a new 
line of smaller series heavy duty 
four-cylinder engines, giving them 
a complete range of sizes from 
four to 200 horsepower. 

To meet the present operating 
conditions calling for sustained 
high speeds, special consideration | 
has been given to valve cooling. | 
Standard practice includes 
thermo-syphon cooling, but water 
pumps are available if specified. 
Down-draft or up-draft manifolds 
are optional. 


Dealers Hold Open House 

Lincoln, Neb., Apr. 27.—Lin- 
coln automobile dealers and dis- 
tributors this week are staging | 
open house for the second con- 
secutive year in lieu of the) 
former spring auto show. Twenty- 
three firms are co-operating in 
the display, and show rooms have 
been decorated, extra floor men 
put on duty and a full line of all 
new models are being presented 
for public inspection. 


Midland Steel Reports 





ter of 1933. 
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Lovely, Like a Daisy 





Atlas In keeping with the artistry of his business, Henry Forster has equipped his two Dodge panel de- 
| liveries to radiate distinctive class, yet retaining every element of serviceability. The job is a 
symposium in pastel colorings; above the belt they display an orchid polychromatic finish; below 

the belt purple, with polychromatic finish and silver striping. 
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looked underneath. 




















Early Action 
Urged on Truck 
Retailing Code 


(Continued from Page 1) 
tion. At the present time no in- 
formation is available as_ to 
whether any changes in the pro- 
posed code will be made before 
submitting it to the NRA. 


In the ordinary procedure 
amendments to a code require 
considerable time to pass through 
the administration routine. Since 
the truck section of the present 
dealer code would be offered as 
an amendment or supplement to 
that code it will require that pub- 
lic hearings be held on the pro- 
vision of the present proposed 
measure. These hearings, it is 
expected, will require at least a 
month and every effort is being 
made at the present time to ex- 
pedite the acceptance of this 
much needed supplement to the 
present dealer code. 





















































No use getting too excited aboyt a low price 


quoted on a motor truck job, until you have 


There's the place to prove whether that 
price is truly low or actually high. 
Timken Axles under the frame prove that 


the builder believes in quality. They make a 







low price mighty convincing. 







THE TIMKEN-DETROIT AXLE COMPANY 
DETROIT, MICHIGAN 


Cleveland, Apr. 27.--Net profit 
of Midland Steel Products Co. ' 
for quarter ended Mar. 31, 1934, @ . 
was $70,857 after depreciation B 
and federal taxes, comparing with | 
net loss of $62,903 in first quar- | 
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A New GMC 
4-2 Ton Truck 


Truck - Built Throughout — Full-Floating Rear Axle— 
Smart Streamlined Styling—Complete Line of Bodies! 


Now—you can have GMC’s newest and 
finest example of light duty truck design- 
ing — the truck that you have always 
wanted but never could get—a real truck, 
with all the stamina, rugged construction, 
dependability, and economy of operation 
for which GMC trucks are famous— ai// at 
a price only a few dollars more than that of 
an ordinary light duty truck! 


This new GMC T-16 is an amazing 
achievement in value-giving! 9300 pounds 
gross rating! A 70-h.p. engine develop- 
ing 147 ft. Ibs. torque! Full-floating rear 
axle! Smart, modern, streamlined bodies, 


in a complete range of types — panel, 


canopy, stake, express and platform! 


Don’t take our word alone. See this 
remarkable new GMC value yourself. 
Compare its features. Note its size, its 
strength of construction, its beauty, its 
appearance of extraordinary quality — 
through and through. There is nothing else 
like it, anywhere near its price! ‘Those who 
use and those who sell trucks will say 
that it eclipses all previous efforts in the 
light duty field! 


Write for further information today! 


GENERAL MOTORS TRUCK COMPANY 


PONTIAC, MICHIGAN 


















70 H.P., 147 Ft. Lbs. Torque 
Rifle-Drilled Connecting Rods. 
Electroplated Pistons. 
Removable Steel-Backed Main and 
Connecting Rod Bearings. 


Full-Floating Rear Axle 
Heavy Duty Truck-Type Clutch. 
Heavy Four-Speed Transmission. 


Needle Bearing Universal Joints. 


Heavy Straight Truck-Type Frame 
Centrifuse Rear Brake Drums. 

Special Steel, Full-Capacity Springs. 
Spoksteel Wheels. 












the 


th Dimension 


The News of Automotive Advertising 


By LOU FOLEY 





SWITCH clicked in Chicago Friday night and instantly 
the world’s largest electric sign blazed with light. 
Chevrolet has erected this mammoth ad, visible for six 
miles on land and for 10 miles out in Lake Michigan, at 
the north end of Grant Park, practically in the freight 


yard of the Michigan Central. 


Gathered for the ceremony were M. E. Coyle, Chevrolet 


general 
P. J. Gormeley; 
F. Kelley, of Chicago; Rufus 
Dawes, of the Century of Pro- 
gress; R. H. Crooker and E. M. 
Zuber, of Campbell-Ewald, and 
many Chevrolet officials and Chi- 
cago notables. 

The big Chevrolet sign is 
feet high, 153 feet wide and con- 
tains 330 tons of fabricated steel. 
It spans two driveways and six 


manager ; 


975 


railroad tracks and is thought to} 


C. P. Fiskin, advertisin 
Mayor Edward@——_ 


275 | 


| 


be the only sign ever built on| 


the air rights of a railroad. Not| 
content with having the biggest 
electric sign in the world, Chevro- | 
let built the largest electric clock 
in the world and placed it on the 
sign. The hands alone weigh | 
1,000 pounds each and are built | 
like airplane wings to lessen wind | 
resistance. Everything else is} 
built in proportion. 


THE NEW YORK NEWS has|} 
been awarded first prize for 1933 
in the third annual 
Promotion Contest 
Editor & Publisher and 
with an ad prepared especially 
for the GM Silver Anniversary 
issue of ADN. Plaudits should 
be directed to L. E. McGivena 
and his promotional staff who 
prepared the prize-winning copy, 
layout and artwork. The cup and 


Newspaper | 
staged by 


plaque offered for the best all 
round promotion were won by 
the News which also captured 


highest honors in the trade paper 
group both for the individual ad- 
vertisement and the campaign. 
Skoal! 


LEO FITZPATRICK, vice-presi- 
dent and general manager of Sta- 
tion WJR, is now president of 
the Adcraft Club of Detroit, suc- 
ceeding George M. Slocum. It 
was Fitzpatrick who originated 
the automotive radio feature “F. 
O. B. Detroit” which ran all last 
winter and which brought to the 
air on a national hook-up most 
of the executives and key figures 
of the industry. In this fashion 
radio listeners were enabled to 
get first hand information about 
the recovery of the automobile 
business. 

MICKEY COCHRANE, manager 
of the Detroit Tigers, rides to} 
and from the ball park now. | 
When crowds had assembled at} 
Navin Field for the opening game | 


This huge Chevrolet sign now blazes nightly over Chicago’s bright | 
lights. It is the largest in the world and can be read for 10 miles out 
More than 17,000 lamps are required to light the 


in Lake Michigan. 


sign and 22 miles of insulated wire were used in the installation. 


est Electric Sign 


g director; 


with the Chicago White Sox the 
other day there was a pause and 
then a new Ford V-8 sedan rolled 
up to the plate. In it were W. 
C. Cowling, Ford general sales 
manager, and Harry Mack, man- 
ager of the Dearborn branch. 
With appropriate words, they 
wished Manager Cochrane suc- 
cess during 1934 and as a token 
of friendship from the Ford deal- 
ers of Michigan, they gave him 
the V-8 sedan. Generous news- 
paper insertions carried pictures 
of Mickey and his Ford with the 
“success to the Tigers” theme 
developed in the copy. 
ok * 

FOR THE SECOND time De-| 

troit dealers got together recent- | 


sh 


| ly and took a full newspaper page 


to explain the retail code and/| 
especially its used car provisions 


|}to the public. Trade-in allow- 
ances, they said, are higher on 
the average today than before 


the code went into effect. Copy 
stressed the fact that the maxi- 
mum allowance for a particular 
make and model of car is gov- 
erned by its market value which | 


in turn is established from the 
price the public has paid for| 
similar cars in this district for 


the past 60 days. 


FOR THE FIRST time in sev- 
eral years ads featuring a new 
car with a new name will ap- 
pear early in May when Nash be-| 
gins its national campaign to} 
introduce its entry into the low- 


est price field, the “Jeweled 
Movement” LaFayette. 
More than a million lines of 


newspaper space will be devoted 
to the presentation of the La- 
Fayette and generous magazine 
and poster schedules have been 
arranged. Unretouched _photo- 
graphs will bear witness to the| 
unusual size of the new car while | 
the copy theme of all ads will | 
be the “Jeweled Movement” and | 
the significance of this feature | 
in a motor car. | 
“ 

AUBURN HAS GONE Mother | 
Goose. Technical and engineer- 
ing terms are definitely out, at 
least for the present, and instead 
the mysteries under the body and 
beneath the hood are explained 
in words that any child can un- 





| 
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Baseball Leader Receives Ford 
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Mickey Cochrane, manager of the Detroit Tigers, as he received the Ford V-8 Sedan before the open- 
ing game here Tuesday. Pictured left to right are Harry Mack, manager of the Dearborn branch of 
the Ford Motor Co., W. C. Cowling, Ford general sales manager, and the new Tiger boss. 


derstand. The new Auburn mer- 
chandising book, prepared by the 
P. P. Willis Corp., contains pic- | 
tures of midgets, giants, person- | 
ified car parts, lovely ladies and | 


mannish men all telling their 


story in graphic and entertain- | DIMENSIONETTES: The Art 
ing fashion. Beautifully printed| Directors Club Medal was won by 
drawings similar in treatment to| a Cadillac photographic ad de- 
those in a child’s story book, the} signed by Park Berry, photo- 
new publication is obtainable at| graphed by Bruehl-Bourges and 
all Auburn dealers. | handled by Campbell-Ewald. 


Ay 
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rust-free and 
lasting, 
when the plating 










is on Brass 









wo newly chromium-plated automo- 





T 


were exposed to the outdoor air in Florida 
on May 18, 1933. Fifteen weeks later (on 
August 28, 1933) rust had hopelessly 
marred one of them. But the other was as 


tive parts, identical in appearance, 










attractive and “new” as ever, for it was 






plated on Brass! 







These photographs, made after ex- 
posure and unretouched, show quite conclu- 
sively that chromium plate retains its good 
appearance longer...when Brass is used as 
the base metal. 










Also, it should be remembered, Brass is 
easy to form...requires less time for polish- 
ing, and fewer operations preparatory to 
plating. Complete data on Anaconda Brass 
for any contemplated purpose, furnished 
on request. A selling representative or 











sales engineer will be glad to call at your 






convenience. 
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ACONDA 


THE AMERICAN 
BRASS COMPANY 


General Offices: Waterbury, Connecticut 
Offices and Agencies in Principal Cities 


AN 




















In Canada: ANACONDA AMERICAN BRASS LTD., New Toronto, Ontario 


ANACONDA COPPER & BRASS 
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A NEW DEAL 
FOR DEALERS 


a is a Nash jubilee month—and 


Nash dealers have a double-barreled cause for jubilation. 








1. Nash dealers are all smiles over a brand-new business proposition that makes the 


Nash and LaFayette franchise the best exclusive dual franchise in the industry—bar none! 


2. Nash has built a million automobiles. A big advertising campaign is spreading the news 
of this million-car success far and near—and Nash dealers everywhere are making the most 


of the campaign by uniting in a drive for a million Nash and LaFayette contacts in 30 days! 


Many new dealers are applying for and taking on the Nash and LaFayette franchise under 
the New Deal. If interested, write without delay. Nash Motors Co., Kenosha, Wis. 


NASH & LaFAYETTE 


$595 ro #2055 


f. o. b. factory 





GREATEST EXCLUSIVE DUAL FRANCHISE IN AMERICA 
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These Little Pigs Leave the Markets 


Chrysler Signs Contract 


For Worlds Fair 


© —--- - 





Detroit, Apr. 27.—Chrysler Mo- 
tors today signed a new contract 
with the Century of Progress Ex- 
position to exhibit at this year’s 
World's Fair in Chicago. Ar- 
rangements were completed at a 
conference in the office of K. T. 
Keller, vice-president and general 
manager, attended by Rufus 
Dawes, president of the Exposi- 
tion, and Major Lenox R. Lohr, 
general manager, who came to 
Detroit for that purpose. 

In announcing the Chrysler Mo- 
tors plan for this year’s exposi- 
tion, Mr. Keller stated: 

Use Prize Building 

“Chrysler Motors will have a 
greater and even more attractive 
exhibit than last year, and we 
are looking forward to the open- 
ing with great enthusiasm. One 
of the chief reasons for our par- 
ticipation this year is the assur- 
ance that the splendid manage- 
ment of Mr. Dawes and Major 
Lohr is to be continued. We will, 
of course, utilize the prize ex- 
hibit building, which won the 
architectural competition con- 
ducted last year. 

“The exhibit itself will be com- 
pletely revamped and those who 
saw last year’s wiil find the new 
one altogether different. Some 
of the country’s leading designers 
have been engaged to devise the 
settings for 1934. 

Barney Will be Back 

“Barney Oldfield, the world’s 
famous racing driver, will again 
have charge of the Chrysler Mo- 
tors demonstration track and 
motordrome on which nearly 
half a million people rode last 
year. Barney’s ‘hell drivers’ will 
be with him to go through the 
sand pit tests and other demon- 
strations of car stamina. Because 
of the extraordinary interest 
taken in these demonstrations 
last year, when it was impossible 
to accommodate the crowds at- 
tending these demonstrations, it 


has been decided to erect a 
grandstand at one side of the 
track so that more spectators 


may see the track and sand pit 
tests. 

“In addition, finished car dis- 
plays on the second floor of the 
building will show the great ad- 
vances in design, engineering, 
comfort and safety incorporated 
in the new Dodge, Plymouth, De 
Soto and Chrysler passenger cars. | 
This year’s exhibit will house a 
group of animated features dem- 
onstrating hydraulic brakes, 
safety steel bodies, floating power 





and the Airflow design.” 


Davis Appointed 


Indianapolis, Ind., Apr. 27. 


Ap- 
pointment of G. M. Davis as as- | 
sistant zone manager of the | 
Chevrolet Motor Co. here, is an- | 
nounced by E. W. Berger, zone | 
manager. He began with the | 
corporation’s central office in the 
division of management service | 
in 1927 and later was connected | 
with the Detroit and Cleveland 
offices of Chevrolet. 





Here’s a profitable place to invest your corn-hog bonus. 
take off, illustrated above, a product of the Ditwiler Mfg. Co., drives 
the corn sheller which delivers the corn to the food grinder—deliver- 
ing the ground feed into wagon or bin. The sheller is capable of 
grinding any kind of feed. 


| code. 


Ditwiler Power Take Off 


Indiana Betters 
Industrial Rate 
During March 


Indianapolis, Apr. 27.—General 
business conditions in Indiana 
during March were better than at 
any other time since December, 
1931, according to the current 
issue of the Indiana Business Re- 
view issued by the Indiana Uni- 
versity Bureau of Business Re- 
search. The Review points out 
that the improvement has been 
very irregular with a few lines of 
business failing to follow the up- 
ward trend. 

“Substantial improvement was 
reported in automobile sales,” the 
Review says. “June and Septem- 
ber, 1933, are the only months 
since May, 1931, during which new 
car sales were above the total for 
March. Used car sales were slight- 
ly above normal.” 

Substantial improvement in em- 
ployment was reported. Total 
Indiana employment was not only 
far above the like periods of one 
and two years ago, but slightly 
above March, 1931, the Review 
states. 

The university statisticians also 
point out that more motor vehicles 
were being operated in Indiana 
at the end of the first quarter of 
this year than at the correspond- 
ing time a year ago. 


Auto Wrecking Salvage 
Men Seeking Own Code 


Lincoln, Neb., Apr. 27.—At a 
recent meeting of representatives 
of the auto wrecking and salvage 
business in Lincoln with members 
of the NRA compliance board, it 
was decided to attempt to get a 
code of operation separate from 
the automotive code under which 


their business was drafted. 
Spokesmen for the group de- 
clared that the wrecking and 


salvage business is subjected to 
entirely different conditions than 
outlined in the automotive code 
and that a separate code is nec- 
essary to govern the junking, sal- 
vage parts and new parts busi- 
ness carried on by the group. 
Lincoln representatives also 
told the NRA compliance board 
that operation under the junk 
metal code is just as objection- 
able as under the automotive 
A move is being carried on 
in various parts of the country 


| to obtain a new and separate code 


for the salvage business, and the 
Lincoln group resolved 
their efforts 
ment. The local 
the state NRA board which in 
turn is expected to refer the mat- 
ter to the national NRA head- 
quarters where efforts to obtain 
a separate code will be central- 
ized. 
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Is Feature in Toledo 
Toledo, O., Apr. 27.-—-An open 





to put)! 
behind the move-| 
compliance | 
| board has referred the matter to 





air automobile show was held 
here Tuesday with 30 automo- 
bile dealers having displays in a 
downtown section of the city. 
The open air auto show is held 
annually in conjunction with 
Toledo Day, the Toledo Automo- 
tive Trades’ Assn. and the Toledo 
Retail Merchants’ Assn. co-oper- 
ating in the event. 

Two blocks in the business dis- 
trict were roped off for the ex- 
hibit of new model motor cars, 
some of which were not ready 
for the annual auto show in 
February. 


Employment Record 

Jamestown, N. Y., Apr. 27.- 
With more than 500 men on its 
payroll, production and employ- 
ment at the Jamestown Metal 
Desk Co., Inc., has attained the 
highest level since 1929. The en- 
tire plant is working day and 
night shifts and is in production 
on interior metal trim for the 
Hudson Motor Car Co., and equip- 
ment for 21 battleships for the 
United States government. 
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Greatest value ever 
Speedwagon Pioneer. A real truck 


ms 


ae 


advertising. 


Introduces New 
Oil Reclaimer 


Elmira, N. Y., Apr. 27.—The 
Hilliard Corp. has developed a 
new oil reclaimer, marketed un- 
der the name “Hilco Oil Re- 
claimer,” especially designed for 
the small operator. 

The machine has a capacity 
of 10 gallons per day, they claim, 


but will operate on smaller 
amounts if desired. 
Operation of the Hilco Re-| 


claimer is as follows: 
Crankcase drainings are poured 


into the circular tank beside the | 
From the dirty oil stor- | 


machine, 
age tank oil 
the reclaimer by small 


is pumped up to 
plunger 


pump. The oil is sucked through | 
a bed of special filtering material | 
| perature, without any “cracking” 


under the filter cover and through 


filter paper and canvas into the} 


vaporizer which forms the lower 


part of the filter-vaporizer as- | 


sembly. 
The filtering material cleans the 





produced by the 


through and through—built for extra 
long life and low cost service. 


Reo Trucks range from % to 4-6 tons, prices from $530 chassis f. o. b. 
Lansing, plus tax. Powered by Reo Gold Crown 6 and 8 cyl. Engines 


REO MOTOR CAR COMPANY 















Rolling billboards are just as valuable a sales asset to the pork packer as to the retail butcher. 
This insulated Reo panel not only adequately delivers pork products at a temperature under 50 
degrees but also attracts attention from young and old alike by the distinctive character of its 


Open Air Auto Exhibit (Hilliard Corp. |Motor Wheel Chief 


Retires to California 


Lansing, Mich., Apr. 27.—J. B. 
Siegfried, vice-president and gen- 
eral sales manager of the Motor 
Wheel Corp., has announced his 
resignation as sales manager, sub- 
mitted Dec. 1, 1933, will now be- 
come effective and is leaving for 
California where he will remain. 

Siegfried joined Motor Wheel 
in 1920 and recently achieved an - 
ambition to place on the cor- 
poration’s books the greatest 
business since 1928. He will re- 
main a director of the company. 
He has been in the automobile 
business since 1906. 


| oil, neutralizes the acid and de- 


colorizes the oil. 


In the vaporizer, the oil is 
spread out in a thin film exposed 
to heat and under a vacuum. 
This is claimed to result in the 
removal of all dilution and mois- 
ture at a comparatively low tem- 


of the oil itself. 

The vapors coming off from 
the oil are condensed and col- 
lected as a penetrating oil in 


| the smaller tank. 
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T. R. EASTERBY 


“ll Say ’m Glad 
I Switched 
to Dodge...” 


Says T. R. Easterby, president of Easterby 
Motor Co., Inc., Greenville, S.C. “You can’t 
help make money showing passenger cars and 
trucks that buyers want. And the way sales 
keep increasing certainly proves that the public 
goes for Dodge and Plymouth! As profitable 
as our business was last year, I look for 1934 
to be even bigger.” 
















OPPORTUNITIES 
WITH DODGE ano P LYMOUTH 














Bnd one glance at last year’s sales figures and you will see why 


smart dealers everywhere are switching to Dodge and Plymouth! 


Man, you just can’t laugh off facts like these! A sensational 
206.2% increase in Dodge Passenger Car sales! A healthy 123.1% 
boost in Plymouth sales! A rousing 220.6% increase for Dodge 
Trucks! Records literally smashed in every department of the Dodge 
and Plymouth Franchise! 


More than 2000 far-seeing dealers who joined Dodge during 1933 
are right now cashing in as never before on Dodge and Plymouth. 
Today they are enjoying the tremendous advantage of widest market 
coverage — 95% in passenger cars and over 98% in commercial cars 
and trucks. They find it easy to make sales and profits by giving 
the public what it wants. And Dodge gives them the kind of co- 
operation they like! 


This same gilt-edged opportunity is still open to a limited number 
of alert car dealers. But you must act without delay. Literature 
telling the full facts and future plans is yours for the asking. Write 
or wire in confidence now to Mr. A. vanDerZee, General Sales 
Manager, Dodge Brothers Corporation, Detroit, Michigan. 


DODGE BROTHERS CORPORATION 


Division of CHRYSLER MOTORS 
DETROIT, MICHIGAN 


DODGE 
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OKLAHOMA CITY, OKLA. 
GLENN FOSTER 


Glenn Foster, Inc. 





SPRINGFIELD, ILL. 
RUSSELL LINDBURG 
R. S. Lindburg, Inc 





MUNCIE, IND. 
CARL A. MITCHELL 
Muncie Motor Sales 








MARIETTA, OHIO 
F. H. RICE 
Rice Motor Sales 





BUFFALO, N. Y. 
A. F. EISSLER 
Cornell-Eissler Co., Inc. 





¥ 
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MINNEAPOLIS, MINN. 
W.E. LAHR 
The Lahr Motor Sales Co. 






CHARLESTON, S. C. 
R. M. BOSWELL 
Austin Motor Co. 






COVINGTON, KY. 
Cc. @, SCOT F 
Scott Motor Car Co. 


GREEN BAY, WIS. 
F. C. BUTH 
Buth Motors 





a 


WICHITA FALLS, TEX. 
J. W. CULBERTSON 
_ Culbertson Motor Company 











ALLIANCE, OHIO 
L. R. COPE 
The Wheeler-Cope Motor Co, 


= 























i ~%, 3 
NEWARK, N. J. TULSA, OKLA. 
A. LEHROFF F. N. FARMER 
Lehr Auto Corp. Farmer Motors 




























RACINE, WIS. QUINCY, M! 
C. H. BRIETZKE, JR. ISAAC CUTLI 
Brietzke Pauli & Co. 


Granite City Garag 














DECATUR, | 
ROBERT R. PEC 


WATERLOO, IOWA 
EMERY W. LOOMIS 
Loomis Motor Co. 










| 


SALT LAKE CITY, UTAH MANHATTAN, | 
W. O. NORVILLE WALTER E. MO 
Norville Motor Co. The Motor Sales 
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‘UDEBAKER 





Y, MASS. 
CUTLER 
y Garage, Inc. 






‘UR, ILL. 
*R. PECK 


TAN, KANS. 
-E. MOORE 
or Sales Co. 


i e A 









EL PASO, TEX. 
N. L. CASNER 
Casner Motor Co. -_ 





LANSING, MICH. 
ALBERT L. EHINGER 
Ehinger Motor Sales, Inc. 








fL____ = eS 
BEAUMONT, TEX. 





CHAS. CULOTTA 
Sabine Motors, Inc. 


ms aaa 
SCHENECTADY, N. Y. 
CHESTER A. GALLAGER 





e 


ALTOONA, PA. 
B. P. WILKINSON 
Blair Motor Car Co. 








DAVENPORT, IOWA 
WM. D. GRAMPP 
Grampp Motor Sales Co. 









Here are some of the aggressive 
new dealers sharing Studebaker's 


sensational. success 


OU couldn’t do a job like this with claims. You couldn’t do it 

with high pressure solicitations—with “‘deals”’ or promises. In 
times like these you’ve got to have a stand-out automobile—a wanted, 
winning, selling automobile—to cause nearly five hundred of the 
best dealers in America to switch to your ranks. 


And that’s exactly what Studebaker has accomplished. 


The sensational new “‘speedway-skyway”’ Studebakers of 1934 have 
brought 479 of the most successful car retailers in America to Stude- 
baker—479 men and firms of experience, means and reputation who 
know that Studebaker is “‘going places” and want to “‘go along.” 


And how Studebaker is going! The first six months of the new 
1934 line were the best six months since booming 1929. The first 
quarter of this year, with all the production difficulties that beset 
the industry, was far ahead of the first quarter of 1933. And how 
that momentum is telling now! Studebaker is going places in 1934! 


Studebaker has had but one major objective in mind—to give its 
dealers the best franchise offered by any maker of motor cars. Every 
Studebaker franchise is written with full respect to territorial rights. 
It gives you access to 95.5% of the market—and all under one name. 
You deal with one factory. You carry only one stock of parts. You 
advertise but one name! And your even more profitable President and 
Commander Eights are as thoroughly competitive as your Dictators. 


Why don’t you get in the Studebaker profit parade! Find out what 
some of the new Studebaker dealers pictured here have to say about 
the Studebaker set-up. Your territory may be open. Write or wire to 
Paul G. Hoffman (himself an active and successful Studebaker dealer) 
President, The Studebaker Sales Corporation of America, South 
Bend, Indiana. 


FROM THE SPEEDWAY 
COMES THEIR STAMINA 


FROM THE SKYWAY 
COMES THEIR STYLE 
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*38 States and District of Columbia. 


COMMERCIAL CAR REGISTRATIONS BY MONTHS AND MAKES, 1934-33 
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CHEVROLETS 


regular commissions 


There’s a reason why Chevrolet has gained a reputation 
as a great company to sell for. Chevrolet knows that 
salesmen are the backbone of the industry, and treats 
them accordingly. Real selling effort earns greater 
rewards with Chevrolet than with any other automo- 
bile manufacturer. In 1933, for example, thousands 


of salesmen went to the World’s Fair at Chevrolet’s 


CHEVROLET MOTOR COMPANY, 


expense. More thousands made better incomes than 


they had ever made before. And those who were out- 
standing shared a special bonus of $73,650 between 
them. So stop being just another automobile salesman. 
Sign up with the world’s greatest selling organization. 
Year in and year out, you will get more help, sell 
more cars, and get your hands on more real money. 


DETROIT, MICHIGAN 


Division of General Motors 


__ 
/ CHEVROLET, 
ated pk 
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982 members of Chevrolet’s 100 Car Club 
have just received $73,650.00 over and above 
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TIONS, FIRST TWO MONTHS, 1934-733 
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Study of Truck Data 
Offered By Makers 
Will Aid Salesmen 


LUBECK 


HOSE who doubt the possibilities of the truck and 
light delivery vehicle manufacturers setting a record 
for production and sales for 1934, making 1934 the out- 


standing truck year of the 


past ten years, need look no 


further for confirmation than the actual facts which have 
already appeared. Two factors have come to the atten- 
tion of those who follow this end of the industry. One is 


that announcements of new trucks have been 


of “new jobs” be- 
ing offered. The other is the 
phenomenal increase in _ regis- 
trations from practically every 
section of the country. 


They All Have ’Em 


daily telling 


To date scarcely a truck manu- | 


facturer has failed to tell the 
truck buying world that he now 
has a new three-quarter ton job 
lower than ever before, and that 


his new product incorporates all | 


the features which truck users 
have always wanted. Hardly a 
single 


the world at large that he has a 
bigger and better job 
which will stand overloads far 
beyond anything he has produced 
so far. A study of the trucks 


now on the market shows that} 
been | 
con- | 
and that truck makers | 
are studying more carefully the | 
of truck | 
The most notable example | 


have 
and 


tremendous strides 

made in engineering 
struction 
field the needs 
users. 
of this is 


and 


in the field open for 
the brewery trade (which in- 
cludes also the soft drink de- 
livery business) while in other 
lines, such as the cleaning and 
dyeing trade, the buyer finds that 
instead of the makers having to 
make the kind of a job best 
suited to the buyer's interests, 
they have studied the needs of 
dozens of different trades and 
businesses, and are not only 
ready to make delivery of the 
type best suited for that trade, 
but have actually tried out the 
job. They are also ready to give 
the buyer facts and figures cov- 
ering cost of operation to the ex- 
tent of setting up figures covering 
ton mile or even package mile 
costs. 
Instruct Salesmen 

One prominent truck manu- 
facturer, whose business during 
the past few years has been only 
normal, has found that sales of 
delivery units were being re- 
tarded through the salesmen’s 
lack of knowledge of the pro- 
duct. He found that passenger 
car salesmen who put in part 


time on truck sales failed to get | 
the most out of the opportunity | 
of their lack of knowl-| 


because 
edge of the adaptability of a 


Great Place 


©} 


maker of heavier units} 
can be found who is not telling | 


and one)! 


made almost 


truck unit to the buyer’s busi- 
ness. To such salesmen a truck 
was a truck, and the buyer was 
sold a job more often on the fact 
that the buyer needed a truck, 
instead of being shown how a 
certain type of truck would be 
better suited to his needs, and 
how certain economies could be 
affected by this or that con- 
struction. Today this manu- 
facturer has eliminated the guess 
work from truck selling. 

The most interesting feature 
of the present truck year is the 
fact that truck registrations so 
far seem to indicate the truck 
industry is making up for time 
lost during the past three years. 
Six months ago many highways 
and streets seemed to be littered 
with trucks and light delivery 
units more or less the worse for 
wear. With the coming of Spring 
a change has taken place. De- 





name in bright colors. 
Astounding Values 

This change is not due so much 
to the desire of the truck buyers 
to announce to the world that 
they have piled up enough cash 
to buy new jobs, as it is to the 
fact that this year greater truck 
values at lower prices than ever 
before in the history of the in- 
dustry are being offered. Com- 
parisons of operating costs of 
the 1934 trucks with those of the 
units which have been in oper- 
ation show the advantages of the 
newer jobs, and salesmen who 
have been able to absorb the op- 
erating data sent out by the man- 
ufacturers in such a manner as 
to be able to expound this in- 
formation to the prospective pur- 
chasers, together with an 
telligent demonstration of the 
possibilities of the trucks, have 
little difficulty in making sales. 

The increase in registrations in- 
dicate that a great many sales- 
men are taking more than the 
ordinary interest in truck sales. 

Just one problem remains in 
the truck industry, is that of the 
value of a_ used _ truck. The 
thought that a value can be set 
up on a used truck along the 
lines set up in the Code book of 
passenger car values is meeting 


for a Pienie 


To get pulp wood out of the mountains around Hofman, Washing- 
ton the owner of the I. H. C. 1%-ton truck had to have three quar- 
ters of a mile of his eight-mile haul double planked. 


livery units now shout the owner’s | 


. | 
in- 











with resistance in every section 
of the country. Trucks are used 
and misused. Overloading, speed- 
ing, and the lack of attention to 
adjustments and repairs in no 
case will permit two 1929 trucks 
to have the same values. One 
may have been carefully driven 
by the owner and the other may 
have gone through all the tor- 
tures and strains of ten year’s 
work in just a few years. 

A number of years ago a pickle 
manufacturer announced that he 
was in the market for a three- 
ton job. He advised every sales- 
man that he had a truck to trade 
in. After a month of dickering 
with every truck man in town he 
noticed that none of the dealers 
were interested in making a 
trade. The truck was 10 years 
old, and for the previous three 
years had been stored in the back 
end of the pickle curing vat de- 
partment. The fumes from the 
vats had converted the truck into 





a pile of rust. The exposed brass 
parts had turned green. 

Then began a siege of sales- 
men from truck manufacturers 
branch houses. They actually be- | 
gan bidding for the job. Based| 
on iron values it might have been 
worth $50. The owner had long | 
ago charged it off his books, but | 
when the salesmen and _ sales- 
managers who came out to look} 
at it began talking about $250 
and $350 and upwards and finally 
when one man said $425 the 
owner concluded that the top had 
been reached and _ signed an | 
order. Imagine his astonishment | 
when another salesman almost} 
rushed in and said that his boss | 
had told him to get the order| 
and that they would allow $475. | 
This incident was the joke of 
Chicago less than 10 years ago 
and yet even today there are 
those who believe that the set- | 
ting up of a used truck price | 
code is advisable. 
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Nebraska U. to Test 
Safety Glass Products 
Lincoln, Neb., Apr. 27.—Tests 
are now being carried on at the 
University of Nebraska to de- 
termine which safety glass man- 
ufacturers may sell their prod- 
ucts for vehicles manufactured 
or assembled for sale in Ne- 
braska after Jan. 1, 1935, and 
also what glass may be used in 
school buses, taxicabs and other 
vehicles carrying passengers for 
hire. 

To win approval under a 1933 
Nebraska state law, safety glass 
has to undergo the blow of a 
half-pound steel ball dropped 16 
feet, tests in extremes of tem- 
perature and moisture and six 
months’ unprotected weather ex- 
posure. Prof. C. M. Duff, di- 
rector of the University of Ne- 
braska materials testing labor- 
atories, is conducting the tests 
for the state highway department. 


TAS U5 het ne mon ty A CRUNS 


17% DAYS 
6,900 MILES 
8 FOREIGN PORTS 


and the 3 AMERICAS: 


arya 


py eis. LV) 


3 eT 


ONLY GRACE CRUISES SAIL THIS ROUTE—Inland visits 
to the capitals of El Salvador and Guatemala; trips 
ashore in Havana, Cartagena, Puerto Colombia, Barran- 
quilla, Mazatlan, and only GRACE Cruises visit New 
York, California, Seattle, British Columbia, Canada, the 


great Pacific Northwest! 


ON BOARD THE NEW GRACE “Santas”— All First Class 
Outside Rooms with Private Baths; Dining Room that 
opens to the skies; Club; largest outdoor tiled pool; 
Gymnasium; Dorothy Gray Beauty Salon; Movies. 


% THE TRAVEL ADVENTURE OF A LIFETIME—From your 
hometown to either coast by rail, the famous GRACE 
Cruise through the Canal to the opposite coast, and by 
rail right to your hometown again, with stopover privileges 


anywhere en route 


for only $90 additional! 


TAKE YOUR CAR ALONG— Motor through California 
and the great Pacific Northwest—$100 extra! 


GRACE Cruises sail fortnightly from New York and 
Pacific Coast ports (San Francisco, Los Angeles, Seattle 
and Victoria, B. C.) See any Travel Agent or 


GRACE 


10 Hanover Square, New York 


LINE 


BEekman 3-9200 


ALSO WEEKLY CRUISES TO SOUTH AMERICA 


NORTH AMERICA 
CENTRAL AMERICA 
SOUTH AMERICA 


a 
NEW YORK 


ce] 
aa acto a 1:37.) 
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Chevrolet Unveils New ’34 Standard Six Models 


New Offerings Embody 
Many Advanced Features 


(Continued from Page 


mounting of bodies of increased 
spaciousness, with two _ inches 
greater width front and back, 
and more leg room in the front 
compartments. 

In the power plant, smoothness, 


economy and flexibility have been | 
| tom flanges, 


improved through a thorough re- 


vision of the inlet and exhaust 
systems, with ‘higher compres- | 
sion, and a refined valve and 


tappet mechanism, including a re- | 


designed camshaft. 

The new cars share with the | 
Master models such appearance | 
features as sleek, flowing lines, | 
deep fenders hugging the tires, 
longer hood with horizontal | 
louvres, and_ steeply inclined | 
radiator grille. Numerous _in- 
terior refinements, including a 
beaded and panelled instrument 
board, similarly enhance the style 
and finish of the passenger com- | 
partments. 

The chassis frame has been 
entirely remodelled to effect im- 
proved weight distribution and 
better spring mounting, and to 
provide for a new design of en- 
gine suspension. The frame is 
wider throughout its length than 
the 1933 model, and instead of 
straight-line rails converging 
uniformly from rear to front, it 
has side rails that converge from 
the rear to the narrowest width 
at the front axle, where they di- 


| tion 


| been 


1) 
provement as that obtained 
through a lowering of the center 
of gravity. 

The frame structure itself has 
been strengthened by the addi- 
of one-fourth-inch to the 
width of the side rail top and bot- 
and by the addi- 
tion of strong sub-frame mem- 
bers, which serve to stiffen the 
chassis and provide a_ firm 
foundation for the engine. 

Numerous changes in the power 
plant are claimed to have given 
increased performance powers, 
especially superior low-speed flex- 
ibility and cold operation, with- 
out sacrifice of economy or high 
speed performance ability. The 
bore and stroke, 35/16 by 3%, 
are unchanged from last year, 
but the compression ratio has 
been raised from 5.2 to 5.35. 

The entire valve mechanism has 
improved and refined, to 
minimize noise and insure proper 
valve action. The camshaft dia- 


meter has been increased for 
greater rigidity, and the cam 
base circle also is larger. Cams 


are offset from the tappet cen- 
ter to a greater distance than 
heretofore, and tappet holes in 
the crankcase are inclined at a 
greater angle relative to the cam 
surfaces—said to insure constant | 
rotation of the tappets. An ad- | 
ditional spring has been intro-| 


o—- 


New Chevrolet Standard Coach 








The new standard Chevrolets for 1934 have been improved in appearance in the front end ensemble. 


Fenders come farther down over ple wheels in front and the skirts hug the wheels closer than formerly. 


mountings of new design, at four) 
points, in combination with the 
new sub-frame_ structure are 
used. Braking has been revised 
to include double-articulated 
shoes and cable control, front 
and rear. 

Clutch and brake pedal mount- 
ings have been removed from the 
power plant and are carried on 
the frame to insure a stable sup- 
port unaffected by the movement 
of the engine on its more flexible 


Here’s Chevrolet’s Coupe 





The hood on the new Chevrolet standard models for 1934 is longer than formerly and is provided with 


three horizontal streamlined louvres. 


verge to provide wider centers | 
for the front spring eyes and the 
bumper mountings. The new 
construction permits placing the 
front springs parallel, and farther | 
apart than formerly. As com- 
pared with the previous models, 
the new frame and spring lay- 
out gives the following gains: 
1933 1934 
w width at front axle 26 1/2 27 3/4 
me width at rear axle 40 1/8 
e width at front end 24 9/1 2 
me width at rear end 45 5/16 1 
8 


cen, dis, at front 22 7 
Spr. cen. dis, at rei 
spr. seat cen, dist 
mt-wheel track ae 
ar-spr center dist 41 7/8 i31/8 


The increased width of the 
frame and the gain in spring cen- 
ter distance, front and rear, to- 
gether with the increased front 
wheel tread, are designed to ef- 
fect an improvement in the ride 
and in roadability. By reducing 
the leverage at which “bump” 
loads are imposed, and reducing 
the angle of axle deflection when 
the wheel on one end of the axle 
passes over a bump, the changed 
layout effects a decrease in the 
stress imposed on the side rails. | 
The reduced leverage serves to| 
lessen also the degree of body roll 
when the car takes a curve at 
high speed, or a sharp turn at 
low speed. In general, the 
changes thus effect the same im- 


Den 


ance 





| fined. 
| eration is provided by a shrouded 
| fuel 


| the 


The Chevrolet emblem 


duced in each valve train, in the 
tappet, to maintain constant con- 
tact between the operating parts 
at all speeds, and reduce the 
pressure on the valve seats. 

In the fuel system, the car- 
buretor and the inlet and ex- 
haust manifolds have been re- 
Superior full-throttle op- 


nozzle that admits air into 
the gas stream, while a new idle 
adjustment, operative at speeds 
under 20 m. p. h., permits setting 
feed for efficient low speed 
performance without risk of de- 
tracting from maximum perform- 
ance and economy throughout 
the speed range. A composition 


insulator now shields the car- 
buretor from manifold heat. The 
exhaust manifold is fitted with 
a counterbalanced thermostatic 
heat control, in place of last 
year’s manual adjustment. The 


inlet manifold has been modified 
to provide better fuel distribution. 

An important development in 
engine cooling is the use of 
directional control nozzles. of 
stamped copper in the _ cyl- 
inder head, by which the cir- 
culating water, drawn from 
the coolest part of the system, is 
directed in jets against the seats 
of the exhaust valves. 


Cushion-balanced' engine 


is mounted on the grille. 


mountings. An adjustable stop 
is now provided for each pedal. 
The hand brake lever also has 
been separated from the power- 
plant and is mounted on a 
bracket attached to the frame. 
The clutch pedal actuates the 
clutch fork through idler link- 
age (composed of a U-shaped 
rocker and two flat links). 

The accelerator and hand 


throttle controls now are sepa- | 


rate; operating the hand control 
no longer moves the accelerator 
pedal, and a lighter pedal spring 
pressure is made possible. 

Changes in sheet metal 
fications include: 


speci- 


1933 1924 

Height of front fender nose 

above frame 7% ; 5/16 
Depth of valley below top ot 
fender crown 
Running board mat length 
Hood length at side hinge 35 
Hood width at hinge line-—-front 194% 21% 
Hood width at hinge line--rear 38% $47, 
Radiator slope (degrees) 6 
Radiator ‘‘V’’ angle (degrees) .142 135 
Radiator shell depth at top 6% 
Radiator shell width 19% 22% 

A new front end ensemble com- 
prises new designs for the hood 
and radiator grille. The hood is 
longer, and has three horizontal 
louvres. Front fenders, 
and head lamps are supported on 
a stabilized mounting of im- 
proved design, now 
from the frame by rubber cush- 


radiator | 


insulated | 





Washington, Apr. 27.—-Com- 
bined motor vehicle exports from 
the U. S. during March, 1934, 
totaled 26,111 units, an increase 
of 76 per cent over the total of 
14,802 units exported in February 
and 223 per cent over the 8,018 
units sold abroad in March, 1933, 


according to figures compiled by | 


ions. Running boards blend 
smoothly into the fenders, and 
| are finished with a longer rubber 
|}mat than formerly, 

farther toward the rear. 

Closed car models are equipped 
with improved Fisher no-draft 
| ventilation, and with a reversed 
cowl ventilator, opening toward 
the rear. 

Among the 
features of the newly styled 
closed bodies are its increased 
strength resulting from a new de- 
sign of cowl braces and the 
bolted roof rail structure; 
numerous improvements in 
doors, which are equipped 
an adjustable diagonal brace, 
shorter and sturdier hinges, 
proved dovetails and __ striker 
plates, and new half-round 
bolts. Other improvements have 
been effected in the windshield 
sealing, door locks, and _ the 
streamline outside door handles. 


The two open models (phaeton 
and sport roadster) are innova- 
tions in the domestic line on the 
Standard chassis. Both cars are 
gracefully streamlined and have 
the same type beaver-tail rear 
end as the closed models. The 
safety glass windshield is set at 


special 


Chevrolet’s 


Plenty of room here to get in 





extending | 


structural | 


and | 
the | 
with | 


im- | 


lock | 





March Motor Exports Up 
| 223 Per Cent Over ’33 


the automotive division, U. S. De- 


partment of Commerce. 

March passenger car shipments, 
confined almost entirely to the 
lowest price range, totaled 16,079 


units, compared with 8,781 in 
February and 5,496 in March, 
1933. 

Truck shipments, the larger 
part of which were in the 1 to 
1%-ton capacity range, totaled 
10,032 units, as against 6,031 in 
February and 2,522 in March, 
1933. 


Seaman Workers Return 
Milwaukee, Wis., Apr. 27. 
Two thousand, two hundred men 
are back at work at the Seaman 
Body plant here. Normal em- 
ployment, depending on good busi- 
ness conditions, is about 3,500. 
Production of bodies from the 
plant started Apr. 24 with output 
expected to be stepped up over 

300 per day p shortly. 





an agle of 25 degrees to provide 


| protection from glare. 


Principal body specifications 
are as follows: 
Overall 
Height 
(road to roof) 
44% 64 3/16 
15% 65% 
415 65% 
2 45 64 15/16 
Standard equipment on all 
models includes speedometer, 
electric gasoline gauge, oil gauge, 
ammeter, safety glass windshield, 
vacuum windshield cleaner, com- 
bination tail and stop light, shock 
absorbers front and rear. Closed 


models are wired for radio. 


lead Room 
(floor to ceil 
Model Puss. Doc ing) 


Sport Roadster 2-4 


Phaeton 5 4 
2 


Coach 
Coupe 


Wide Doors 





and out without tearing the clothes 
or sump’n, 
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Trucks Cut Carnival Transportation Cost By 60% 


Many Shows 


1s Motorized 


With New Equipment 


By G. 


J. NELSON, Billboard Magazine 


Spring is always a welcome visitor to most everybody 
but it is more welcome to the out-door showman because 
it means the starting time for his season to make money. 
This year hundreds of shows will take the road completely 
motorized, some having as many as 100 trucks in their 


caravans. 
completely motorized. 


In very few other instances has such } a a gigantic buying | 


The industry will need over 50,000 trucks when 


power been made available to@— 


manufacturers and dealers of mo- 
tor equipment in such a short 
span of time. Its growth has been 
phenomenal. Born of necessity, 
the show owners were forced by 
adverse railroad _ transportation 
conditions, high rates, etc., to 
select other means of transporta- 
tion. Motor trucks and buses 
were decided upon and their ef- 
ficiency was rapidly demonstrated. 
To complete this new mode of 


travel, passenger cars, trailers 
and tractors were added to the 
equipment. The experimenting 


days are over. This new market 
has developed into its present im- 
portance in just a few years and 
its future possibilities are ex- 
ceptionally promising. 


A Market of 5,000 Trucks 

Approximately 5,000 travelling 
shows and attractions make up 
this industry. They are composed 
of circuses, carnivals, chautauqua 
units, stock companies, portable 
picture theaters, skating rinks 
and dancing pavilions, dramatic 
companies, vaudeville shows, rep- 
ertoire and tabloid shows, min- 
strel, medicine and Wild West 
shows, state and county fair at- 
tractions and various other 
amusement’ enterprises. The 
trend toward complete motoriza- 
tion is going apace, spurred by 
the success of shows already mo- 
torized. The following list will 
give some conception of some of 
the orders recently placed in this 
new market: 


Alabama Am. 
trailers, 18 pass. 
Wild West Circus, 
ers, 1 pass. car; C. J. Bremer, 16 
trucks, 25 trailers, 24 pass. cars; F. 
H. Bee Shows, 15 trucks, 4 trailers, 
35 pass. cars; Brodbeck Bros., 12 
trucks, 1 trailer, 7 pass. cars; Blot- 
ner Model Shows, 10 trucks, 5 pass. 
ears; Barnett Bros. Circus, 35 
trucks, 7 trailers, 10 pass. cars; 
Barnett & Schultz, 15 trucks, 3 trail- 
ers, 14 pass. cars; Bolmhoff Show, 
6 trucks, 2 pass. cars. 

O. J. Bach Shows, 11 trucks, 4 
trailers, 7 pass. cars; Coleman Bros. 
Shows, 26 trucks, 3 trailers, 25 pass. 
ears; Harry Copping Shows, 18 
trucks, 2 trailers, 10 pass cars; Cali- 
fornia Shows, 28 trucks, 1 trailer, 
12 pass. cars; Cotton Belt Shows, 
11 trucks, 7 trailers, 10 pass. cars; 
M. L. Clark & Son Combined Show, 
6 trucks, 1 trailer, 1 pass. car; 
Downie Bros., 75 trucks, 10 trailers, 
12 pass. cars. 

Dodson World Fair Show, 21 
trucks, 23 trailers, 42 pass. cars; En- 
terprise Shows, 29 trucks, 5 trailers, 
12 pass. cars; W. A. Gibbs Shows, 
12 trucks, 10 trailers, 15 pass. cars; 
Greater Waterman, 15 trucks, 2 
trailers, 20 pass. cars; Great Ameri- 
can Shows, 11 trucks, 2 trailers, 16 
pass. cars; Roy Gray, 10 trucks, 4 
trailers, 15 pass. cars; Mighty Haag, 
36 trucks, 9 trailers, 11 pass. cars. 


Co., 10 trucks, 4 
ears; Allen Bros. 
10 trucks, 3 trail- 


Howard Bros., 22 trucks, 1 trailer, 
21 pass. cars; Johnny J. Jones, 10 
trucks, trailers, 26 pass. cars; K. 


F. Ketchum’s, 20 trucks, 2 trailers; 
J. L. Landes Shows, 8 trucks, 6 trail- 
cars; Art Lewis Shows, 


ers, 2 pass. 
Inc., 6 trucks, 4 trailers, 3 pass. 
cars; Ralph R. Miller Shows, 46 
trucks, 29 trailers, 37 pass. cars; 
Walter L. Main Circus, 26 trucks, 7 
trailers, 14 pass. cars; J. T. McClel- 
lan Show, 10 trucks, 3 trailers, 20 
pass. cars; J. J. Page Shows, 11 
trucks, 1 trailer, 17 pass. cars; C. 
E. Pearson, 11 trucks, 1 trailer, 5 
pass. cars. 

Rock City Shows, 16 trucks, 7 


trailers, 52 pass. cars; Russell Bros. 
Circus, 20 trucks, 7 trailers, 7 pass. 
ears; Rice Bros., 16 trucks, 4 trail- 
ers, 22 pass. cars; P. J. Speroni 
Shows, 11 trucks, 3 trailers, 3 pass. 
cars; Seils-Sterling Circus., 17 
trucks, 4 trailers, 3 pass. cars; Schell 
Bros. Circus, 22 trucks, 10 trailers, 





4 pass. cars; Seibrand Bros. 
20 trucks, 12 trailers, 5 pass. cars; 
Southern Tier Shows Corp., 21 
trucks, 8 trailers, 14 pass. cars. 
Schwartz & Lord, 10 trucks, 5 
pass. cars; Vernon Bros., 21 trucks, 
25 trailers, 21 pass. cars; Al. F. 
Wheeler, 23 trucks, 8 trailers, 5 
pass. cars; R. H. Wade, 12 trucks, 
trailers, 20 pass. cars; The Worth- 
am Shows, 10 trucks, 6 trailers, 22 
pass. cars; J. Weer Shows, 14 trucks, 
3 trailers, 4 pass. cars; Wheeler & 
Santelle Circus, 15 trucks, 10 trail- 
ers, 2 pass. cars; Wigwam Trail Co., 
9 trucks, 8 trailers, 2 pass. cars; 
Curtis-Gregg Fashion Plate Show, 
15 trucks, 15 trailers, 4 pass. cars. 
Speed Is Factor 


The practicability and service- 
ability of this type of transporta- 
tion is demonstrated by the sav- 
ing in time, handling and travel- 
ing expense. Some shows report 
savings of from eight to twelve 
hundred dollars a week. Other 
shows, visualizing in motorized 
transportation a solution of the 
old problems of railroad troubles 
and double handling of equip- 
ment are arranging to motorize 
as speedily as possible. Good 
roads and celerity of movement 
make transportation by truck 
highly desirable. 


Another feature lends itself to | 


movement of shows by truck. 
The owners of these enterprises, 
true showmen that they are, are 
keen to the advertising value of 


the brightly colored gay caravan | 
| executives. 


of motor trucks and the entry 
into every town and through each 
town of 
made in full parade formation, 
effecting a very strong advertis- 
ing value not obtainable when 
traveling by rail. It is a fact that 
this continuous advertising in- 
creases the attendance from five 
to 25 per cent. 


And Not Only Trucks 


It may readily be realized when 
shows move their paraphernalia 
by motor truck the entire equip- 
age must travel in like fashion. 
This has necessitated the pur- 
chase of large quantities of pas- 
senger cars, buses and trailers. 
The help employed to move and 
erect the show is transported in 
the show’s own buses and trucks, 
with sleeping facilities supplied 
by the show. The remainder of 
the personnel, including the ex- 
ecutives, advance men, and per- 
formers, travel in passenger cars 
and house cars. Those owning 
their own house cars enjoy the 
privacy and comfort of their own 
“traveling castles,” eating, sleep- 
ing and dressing in the house 
cars which are spotted on the 
show lot. This serves to improve 
the morale of the personnel, pre- 
viously tested by long, tedious 
nights in hot, dusty and stuffy 
railroad sleeping coaches, 

While it is difficult to determine 
the number of passenger cars, 
house cars, buses and trailers now 


in operation by motorized shows | 


the survey made reveals that ap- 
proximately 2.5 units mentioned 
are used for every motor truck in 
service. 


An Opportunity for Dealers 


Great numbers of various units | 


are found in this field. Downie 
Bros. Circus have 
Chevrolet trucks; Gentry Bros. 
Circus operate 55 G.M.C, trucks 


and 14 G.M.C. buses; Ralph R. 


Miller Shows have a fleet of 46} 


International trucks; Crafts’ 
Greater Shows use 55 Mack} 
trucks; Seils-Sterling Circus use 


Shows, | 


importance enroute is | 


a fleet of 85} 
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To the show business—from internationally famed circuses to one-night stands and wagon shows— 


the modern motor truck is giving unique mobility and increased business. 


Here we see a Dodge 


truck chassis and caravan trailer taking Frank B ick’s private zoo on a sight-seeing tour through 
Manhattan’s theater district and business streets. 


 Quapterky ‘Teak Women Sell 


a fleet of Dodge trucks number- 
ing over 20 and others in like 
proportion. Dealers in every town 
can capitalize on this in many 
ways. The advertising value in 
itself is obvious and dealers can 
readily arrange an effective tie- 
up to their business before and 
during the show’s stay in their 
town. 

Motorized shows are miniature 
automobile shows. Millions see 
them each season. While people 
are naturally attracted to the 
show itself, there is a keen in- 
terest in the type and manufac- 
ture of equipment. Motor units 
used by traveling shows must 
stand tremendous strain. They 
travel thousands of miles each 
season in all kinds of road con- 
ditions and the trucks are never 
inside. 

Special-Body Market 

Dealers should be alive to this 
opportunity and take advantage 


|of every chance to discuss trans- 


portation problems with the show 
Shows are continually 
adding to their equipment. In 
most cases special bodies are re- 
quired for the chassis, giving the 
dealer an opportunity to make a 
double commission by having a 
tie-up with a body builder. While 
the sale may not be immediately 
forthcoming, the suggestion may 
result in a sale in the next town 
and with every dealer doing his 
share the return in sales will be 
well distributed. Replacements 
are continually necessary and 
made wherever the show happens 
to be when the necessity occurs. 

All types and sizes of equip- 
ment are used according to the 
requirements of the various 
shows. These include small light 
trucks for speedy transportation 
of stock, repertoire, minstrel and 
other small enterprises up to the 
heavy duty trucks for large 

shows. 


New Sedianiieiaal Station 


Sales Hit 5,18] 


In Pen nsylvania 


97 
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Pittsburgh, Apr. Sales of 
new commercial cars in Pennsyl- 
vania during the first quarter of 
1934 were nearly 100 per cent bet- 
ter than in the same period of 
last year, and new passenger car 
sales were nearly 20 per cent 
greater, a report made by the 
Bureau of Motor Vehicles to the 
Pittsburgh Motor Club showed. 

Commercial car sales during 
the quarter were 5,181 in the state 
while the figure for last year was 
2,595. New passenger car sales 
mounted from 17,179 to 20,590 dur- 
ing the period. Officials of the 
motor club declared that this re- 
port is the most indisputable sign 
of better times in the state yet 
to come to their attention. 

Sharp gains were also reported 
in registrations of all types of 
motor vehicles and in the num- 
ber of licensed drivers. 

As compared with last year, 
passenger car registrations for 
the first three months of the year 
totaled 1,229,597, a gain of 56,- 
803 over last year. 

Commercial registrations totaled 
196,939, a gain of 7,823 over last 
year. It is the highest total 
reached by the end of March in 
any of the last four years. 

The total of 1,735,920 operators’ 
licenses, a gain of 80,665 over last 
of 1931 when this class of license 
reached its peak. 

The three-month total of 15,390 
learners’ permits was well ahead 
of the previous two years and less 
than 4,000 behind the 1931 first- 
quarter aggregate of 19,120. 


New Fords in 
Store’s Salon 


Detroit, Apr. 27.—If ring gears 
and engine blocks supplant the 
latest movie or newest book as 
topics around the bridge table 
here next week, you can blame 
the Women’s Automobile Salon 
opened by the Ford Motor Co. 
in a local department store Fri- 
day. 

For the first time in the indus- 
try’s history the ladies will have 
a chance to ask questions about 
automobiles that long have 
troubled them without risking de- 
risive male rejoinders. The Ford 
Women’s salon is staffed through- 
out by women. The salon oper- 
ates on the premise that the auto- 
mobile, which once relegated the 
lady of the house to the back 
seat, now is as much a part of 
her life as the latest refrigerator 


or the newest electric washer. 
The women in charge of the 
salon have undergone special 


training at the Ford plant, and 
are well versed in the fine points 
of a modern automobile. 

A cut-away chassis of the 1934 
Ford V-8, with its parts in white 
enamel and chromium plate, is 
a feature in the display, and a 
trained woman lecturer explains 
how and why the various wheels 
turn and levers move. 

A school in driving and traffic 
regulation will be conducted, and 
enrollment will be free to women 
visitors at the salon. By arrange- 
ment with the Detroit police de- 
partment, a diploma granted in 
this class will be recognized by 
traffic authorities as_ sufficient 
for granting a driver’s license. 


Wagon 





Here is the new International station wagon, a one-half-ton, 


six-cylinder model. 


With the summer 


vacation season coming on these units will come into more extensive use by country clubs, estates, 
Manhattan’s theater district and business streets, 
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Chicago Sales 
Show Marked 


Improvement 


By MEL ADAMS 
Chicago, Apr. 27. 


Bank of Chicago covering motor 
car sales for March in the middle 
west, and by R. L. Polk & Co.,, 
on Cook County registrations 
during the first 21 days of April, 
showed marked improvement over 


the comparable previous periods. | 
Reserve | 
district turned in a gain of 63.6 | 


The seventh Federal 
per cent during March over Feb- 
ruary and 50.6 per cent over 
March, 1933, in the matter of re- 
tail sales of new cars. Whole- 
sale sales were up only 11.7 per 
cent over February but increased 
83.5 per cent by comparison with 
March of last year in the middle 
west. 

A gain in the number of new 
cars on hand, amounting to 18.9 
per cent in March over Febru- 
ary, compared with a 67.7 in- 
crease in inventories over a year 
ago. To a lesser extent there 
was also a larger number of used 
ears in dealers’ stocks, March 
showing 6.9 per cent more than 
February and 8.7 per cent more 
than last year. 


Each of the makes that 
in registrations turned in sharp 
increases. Ford, which headed 
the list numerically, accounted 
for 1,304 cars in the April period 
as against 681 for all of March; 
Chevrolet, 1,154 to 527; Plymouth, 


782 to 587; Dodge, 470 to 310; 
Pontiac, 314 to 170; Oldsmobile, | 
295 to 121; Buick, 262 to 135; | 
Studebaker, 120 to 66, and Terra- 


plane, 116 to 44. 


FLEXIBLE 
LIGHT WEIGHT 


BABBITT LINED 
STEEL BACKED 
ACCURATE 
DEPENDABLE 
ECONOMICAL 


Precision Type Interchangeable 


Originators 
of 
Thin Wall | 

Bearings 





STANDARD 
Thin Wall 


MAIN BEARINGS | 
AND CONNECTING: 
ROD LINERS 


For Extremely HEAVY DUTY 
Thin Wall Stee! Backed Bearings | 


Lined With LEADED BRONZE | 
(Trade Name “CLEVITE”’) 


ory 
RSH I 
GRAPHITE BRONZE CO. § 


Reports just | 
released by the Federal Reserve | 


led | 


| lines now existing to be voted on| 
| by the Chairmen who have been 

approved and whose territory co-| 
| incides with a political state, will 
| be 


seating the chairmen of the states | 
| who 


| of their states for the ensuing | 
year, together with the plan of 
assessment to provide these 
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Under his direction this idea has 





(Continued f 
that the chairman, or in his ab- 
sence the vice-chairmen, of all 
State Advisory Committees that 
have been approved up until Apr. 


30, will act as the National 
Emergency Committee with all | 


the authority granted under the 
Code to the complete National 
Emergency Committee. 

It is expected that practically | 
all State Advisory Committees | 
will have been approved by Apr. | 
30, but in case they are not, the 
meeting will be official and the | 
| decisions legal. 

Many states in which the State 
Advisory Committee’s_ territory | 





| does not exactly parallel the po- 
| litical boundary of the state have | 


been accepted by the administra- | 
tion subject to the ratification of | 
the Emergency National Commit- | 
tee of the boundary outlines. A| 
resolution providing for the out- 


the first order of business of | 
the convention. When this reso- 
lution is passed it will result in| 





have otherwise been ap-| 
proved but whose territory does | 
not follow the exact state lines. 


It is expected that it will be 
possible to adjourn the meeting 


by Tuesday evening, May 1, but | 
the length of the convention will | 
be subject entirely to the will of | 
the membership. 


Budgets Wanted 
Committeemen are urged to 
bring their budget of expendi-| 


tures for code authority expense 


funds, which must be approved 
by the Emergency National Com- 
mittee and the administration. 
An important subject for dis- 
cussion at the meeting will be the 
sale of cars on consignment. This 
matter will be considered and! 
























CLEVELAND, OHIO 


developed into fact. 
York Port Authority Building. 


Emergency Committee 


To Meet In St. Louis 


rom Page 1) 

dealers will be advised regarding 
it. Until further advice the pres- 
ent ruling stands. It seems likely 
to be continued. 

Due to the fact that such a 
great difference exists between 
the Model T and Model A car 
dealers in Michigan are now 
reaching the proper value on it 
through the use of Rule No. 2. 

With permission of the Ford 
Motor Co., as well as the request 
of many of its dealers, the Model 
T is placed under Rule No. 2. 

Rule No. 2 is sufficiently flex- 
ible to take care of unusual cases 
where a Model T can possibly be 
worth more than $25. Under Rule 
No. 2 it is possible to handle these 
unusual cases through dealers ob- 
taining permission from the State 
Advisory Committee, to exceed 
the $25 allowance. 

A greater allowance than $25 
must not be offered or given on 


|a Model T Ford unless the car is 


actually worth more and permis- 
sion must be first obtained from 
the committee concerned before 
the dealer shall be permitted to 
make a greater allowance than 


$25. 


Buick Field Managers 
Attend School in Flint 


Flint, Mich. Apr. 27.--More 
than 160 Buick regional and zone 
managers from throughout the 
U. S. have assembled in Flint for 
the 15th annual factory service 
school under the direction of 
Harry Leuchner, Buick service 
department engineer. 

Of two weeks duration, the 
school provides a detailed educa- 
tional program designed to train 
the entire field service organi- 
zation in the mechanics, adjust- 
ment and design of current and 
past models of Buick motor cars 
and equip the field men to con- 
duct similar schools in all Buick 
dealerships throughout the 
country. 


A Parts Mart of Parts 





After three years effort, Ralph C. Rognon has realized his dream of a parts clearing house of parts. 
The Parts Mart will open May 7, in the New 


L. F. Barrett Appointed 
Nash Regional Manager 
Kenosha, Wis., Apr. 27.—L. F. 

Barrett, experienced sales ex- 

ecutive and motor car merchan- 

diser, has been 
appointed Re- 
gional Manager 
to supervise 

Nash and La- 

fayette sales 

forces in the 

New York re- 

gion, according 

to announce- 
ment made by 

Courtney John- 





son, general 
sales manager = 
of the Nash L. F. Barrett 
Motors Co. 
L. G. Davis, W. H. McCarty 


and E. S. Weidle, Nash-Lafayette 
factory representatives, have 
been named district managers to 
co-operate with Mr. Barrett and 
Nash-Lafayette distributors and 
dealers in the new sales program 
now being launched by the Nash 
organization throughout the 
country. 


Record Installation 
Made in Ford Building 
Chicago, Apr. 27.—What is de- 
scribed as the greatest electrical 
installation ever made in a single 
building—a lighting, power and 
amplifying system which will re- 
quire 100 miles of electric wir- 


ing—is now under construction at 
the Ford Exposition Building 
here, the largest individual ex- 


hibit at the 1934 World’s Fair. 

One of the most sensational 
lighting effects ever achieved will 
be a torch of light, 200 feet broad 
at its base, which will spring 
from the parapet of the open 
court on the building, rising un- 
der proper atmospheric’ con- 
ditions to a height of one mile. 
The powerful beam will be de- 
veloped through the use of 24 
thirty-six-inch projector search- 
lights, resulting in a 30,000,000 
candlepower display. 


Figures supplied by R. L. Polk, New Jersey Motor List Com., and Sheriock & Arnold. 
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Parts Mart, Inc. 
To Open May 7 
In New York City 


New York, Apr. 27.—The Parts 
Mart Inc., a modern market and 
clearing house for replacement 
parts for automotive vehicles, in- 
dustrial and marine equipment, 
will open May 7 in the Port Au- 
thority Commerce Bldg., in New 
York City. 

Ralph C. Rognon, president of 
the new corporation has spent 
three years in organizing and de- 
veloping the plan which involves 
entirely new principals of dis- 
tribution. 

The New York Telephone Co. 
has installed the latest and most 
modern system of communication. 
This system includes an 80 wire 
switchboard with auxilary order 
taking tables and a battery of 
teletypewriters. 


The Railway Express Agency 
has installed an entirely new de- 
livery system making two deliv- 
eries a day to all shops through- 
out metropolitan New York at 
25c for 25 Ilbs., with rates in- 
creased by weight. Special de- 
liveries to all outlying towns are 
served by special delivery to rail- 
heads and deliveries are made to 
2,137 surrounding towns, villages 
and cities on either a pickup 
basis at all Railway Express de- 
pots or shop door delivery at no 
extra cost. 

Jenning B. Harrington, is vice- 
president and treasurer, Louis 
T. Hunter, formerly supervisor of 
motor vehicles for Armour & Co., 
and service manager for Brock- 
way Motor Truck Co., will be 
sales manager of the truck parts 
division. A. Keith Neilson, for- 
merly vice-president and general 
manager of Waukesha Motor Co. 
of New York will be sales man- 
ager of the marine and industrial 
divisions. Earl L. Farnsworth, 
who was branch manager of the 
Timken Roller Bearing Co. for 
12 years and more recently, three 
and one-half years with Borg- 
Warner Corp. as branch manager 
of New York will be general man- 
Harold A. MacKenzie, with 


ager. 
12 years active domestic and 
foreign traffic experience and 


formerly with the American Car- 
loading Co. will be traffic man- 
ager. Richard M. Donnelly, for- 
merly with the South Western 
Bell Telephone Co. will be com- 
munication manager. 


C. E. Wilson Addresses 
Pittsburg SAE Meeting 

Pittsburgh, Apr. 27.— Neither 
producers of raw materials, the 
manufacturers of automobiles nor 
the retail auto dealers should 
“lean on a code” to better their 
business, Charles E. Wilson, vice- 
president in charge of accessories 
for the General Motors Corp., 
told a joint meeting of the Pitts- 
burgh section of the S. A. E. and 
the Pittsburgh Chamber of Com- 
merce at a luncheon meeting 
here this week. 

Former Governor John 5S. 
Fisher, president of the Chamber 
of Commerce, was in charge of 
the meeting. Wilson was in- 
troduced by Professor Willibald 
Trinks, member of the faculty of 
Carnegie Institute of Technology 
and one of the founders of the 
Pittsburgh S. A. E. section. 


NEW PASSENGER CAR REGISTRATIONS 


HUDSON GROUP 
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Co. Using 


New Haulaway Trucks 


Detroit, Apr. 27.—New-type all- 
enclosed haulaway trucks and 
trailers, built of a new extremely 
light-weight metal and designed 
for transportation of new Ford 
V-8 cars and trucks from Ford 
branch assembly p!ants to nearby 
dealers in all parts of the United 
States are being placed in service. 

Their purpose is to provide 
suitable delivery for distances up 
to 150 miles and to eliminate as 
far as possible the delivery of new 
cars and trucks under their own 
power, The all-enclosed type was 
adopted because it is possible to 
deliver new cars to purchasers in 
the same condition in which they 
come off the assembly line at the 
Ford plants, preventing the dam- 
age usually incident to handling 
and exposure to weather in other 
types of haulaway and “drive- 
away” deliveries. 


The largest share of all Ford 
deliveries to dealers from Ford 
plants now goes by rail. The 
latest figures issued by the com- 
pany show that 33 per cent of 
all Ford new car deliveries are 
made in this manner, while 30 
per cent are by haulaway truck 
and 12 per cent by boat. The 
balance comprises miscellaneous 
deliveries, mostly those made at 
the plants direct to dealers. The 
railroad share of the business is 
more than 200 per cent greater 
than a year ago, the increase 
being accounted for by the cur- 
tailment of driveaways' under 
power. 

The new haulaway trucks are 
used only to serve dealers within 
short-haul distances of local as- 
sembly branches, the average dis- 
tance at present being 106 miles 
The extreme lightness of the new 
type of trailers, coupled with the 
power of the Ford V-8 engine, 
makes it possible to drive the 
new truck and trailer at 45 to 50 
miles an hour, with the same de- 
gree of safety possible with the 


passenger cars, thus expediting 
the transport of new cars and 


insuring their delivery in “new- 
ear” condition. 

The new trailers are _ con- 
structed of “dowmetal,” a mag- 


1esium alloy which is lighter in 
weight than aluminum and as 


strong as steel. Although the 
trailer is completely enclosed 
against the weather and is 12 


feet high and 40 feet over all, its 
total weight is only 4,900 pounds. 
A thorough study of traffic 
conditions throughout the coun- 
try has convinced Ford officials 
that the profitable operating 
radius for trucks is within a 200- 
mile circle. The average haul of 
Ford products is 106 miles, it was 
said. Within this radius, opera- 
tors using the new streamlined 
trailer may transport cargos with 
a minimum of handling and a 
maximum of efficiency. 


Mack Produces 
New Cab-Over- 
Engine Trucks 





New York, Apr. 27._-Mack 
Trucks Inc., now have in pro- 
duction a new line of cab-over- 
engine trucks designated as the 
Traffic Type. The two models are 
the CH, rated at 3 to 5 tons, and 
the CJ, rated at 3% to 6 tons. 
Both units are powered by six- 
cylinder engines, the CH having 
a 4 by 5% bore and stroke and 
developing 160 h.p., while the CJ 
has a bore and stroke of 4% by 
5% and develops 117 h.p. 

Features claimed for the new 
units are a better distribution of 
load than in the convention de- 
sign, shorter turning radius and 
better maneuverability. Cabs are 
carefully designed to insure driver 
comfort and to provide accessi- 
bility to the engine. 


Detects Bumps 








New Ford Haulaway 


Unit 





Here is H. R. D. Wilson, president of the Nu-Car-Forwarding Oo., 
who piloted a fleet of six new-type all-enclosed haulaway trucks 


and trailers. 


The fleet is to be used for the delivery of new Ford 


V-8 cars from the Alexandria, Va., branch of the Ford Motor Co. 





Sloan Sees AFL Power 
Threat to Auto Industry 


(Continued from Page 1) 


for any other labor movement.’ 

“That ends the quotation. 

“The term ‘recognition of the 
union’ is not understood by the 
public at large to mean what it 
means in the vocabulary of trade 
unionism. There it means an ex- 
clusive agreement between the 
employer and the trade union, to 
employ only the members of that 
specific trade union. In other 
words, recognition of the union 
means the closed shop. Do we 
need any further evidence than 
the record itself, of the very def- 
inite objective of the American 
Federation of Labor to dominate 
American industry and make 
every American workman pay a 
price for a job? 

Auto Picture 

“Now, what is the situation in 
the automotive industry, both 
past and present—a record of over 
30 years with the finest possible 
co-operation between employer 
and employe. As a result of that 
co-operation, the development of 
what is generally conceded to be 
an outstandingly aggressive, if | 
not the most aggressive industry 
that exists in our country; viz., a 
product program over the years 
distinguished not only by progress 
truly remarkable, but a continu- | 
ally increasing value for the dol-| 
lar, as experience supported by | 
increasing technical knowledge | 
has made possible; a wage rate} 
always higher, and today higher | 
than that existing in any other} 
major industry and, again, higher | 
than ever before in its own his-| 
tory; working conditions second} 
to none; co-operative plans be-| 
tween employer and employe of | 
various kinds to advance the 
social and economic position of 
the employe. For instance, em- 


ployes of General Motors Corp.., | 











reserve fund approximately $100,- 
000,000 to assist in the period of 
adversity. 

“Notwithstanding all these facts 
which cannot and have not been 
denied, the American Federation 
of Labor, through its organized 
agents, is today making a de- 
termined drive to stir up trouble; 
to sow the seed of discontent; to 
disrupt this great industry—a key 
industry making determined ef- 
forts to promote the cause of na- 
tional recovery--an industry 
which has not only done every- 
thing it has been asked to do 
by the President of the United 
States, in support of his efforts, 
but has done so promptly, effec- 
tively and loyally. 

“To sum up this phase of my 
discussion, and in order that there 
may be no confusion as to defini- 


tion of terms, let me state con- | 


cretely the position of General 
Motors Corp., which I believe to 
be in common with that of the 
automotive industry;— We will 
deal with any representation of 
our employes, properly estab- 
lished. We believe in, and will 
support, the principle of collective 
bargaining. On the other hand, 


| we will, under no circumstances, 


permit any group, be it a major- 
ity or a minority group, from pre- 
venting other groups dealing with 
us. This is both the law and the 
interpretation of the law, by the 
National Recovery Administra- 
tor. Again, under no circum- 
stances, will we recognize any 
union as that term is interpreted 


| by the American Federation of 
Labor—that means the closed 
shop. There need be no mis- 


understanding as to the position 
of General Motors on that point 


Pontiac, Mich., Apr. 27. “Net 














through organized saving pro-| sales of Yellow Truck & Coach 
Pontiac engineers are responsible for this Ride-O-Graph which makes | moted by the employer, partici-| Mfg. Co. for the quarter ended 
a record of the smoothness of the ride of any automobile on a roll| pated in by both the employer; Mar. 31, 1934, were $5,618,376,” 
of wax paper as it is felt by the passenger. Patents have and the employe, entered the de-| Paul W. Seiler, president, an- 
been applied for. pression on Jan. 1, 1929, with a| nounced today. 
BY MAKES, FIRST TWO MONTHS, 1934-1933 
March total does not include Colorado, Georgia, lowa, Kemtucky, Louisiana, Maine, Mississippi, New Jersey, Oklahoma, Tennessee, and Texas. 
NASH GROUP NON-AFFILIATED MANUFACTURERS 
United States & > 
Complete by x $2 
Months : gs 
ti =e 
Total "34 | 1468) 1468 434| 180 336) 47| 453; 292) 349) 99) 208; 2242 506) 47 61242 
January Tota 33] | 755] 755] 255] 485| 6| 126| 678) 483! 523! 138! 199! 2390! 1010/ 320] 79845 
Feb Total 34] 31 946) 977] 232!) 126) 242) o 639| 256) 292) 98) 222} 2228) 355) 23 94887 
eoruary *ota 33] | 738} 738] 215 318) 48] 76 643] 423) 674, 113] 196] 2164] 847! 162] 69471 
2M Total 34] 31| 2414) 2445] 666) 306 578) 87| 1092; 548 641) 197 430) 4470) 861 70} 156129 
= 33] | 1493] 1493] 470] 753) 54, 202) 1321! 906) 1197 251| 395) 4554! 1857| 482] 149316 
March Total 341 137, 1178 1315] 164 132 138 44 1040 276 358 124 207| 3403 282 211 135534 
38 States 331 G19 6191 157 273 76 98 618 109 642 95 178! 1869! 781 129] 64156 














21 


Plymouth Sets 
New Record for 
Car Shipments 


Detroit, Apr. 27..-Shipments of 
10,728 Plymouth cars for the week 
ending Apr. 21 established a new 
high record for the Plymouth 


| Motor Corp., H. G. Moock, gen- 


eral sales manager, announced 
here today, This is 60.5 per cent 
ahead of the same week of last 
year and seven per cent higher 
than the previous record peak. 
Retail deliveries in the same 
week totaled 7,288 Plymouths, 
which is an increase of 96.7 per 
cent over the same week of 1933. 


Ex-Cadillac Designer 
Heads New York Firm 

New York, Apr. 27.—Thomas L. 
Hibbard, formerly of the coach- 
building firm of Hibbard and 
Darrin, Paris, France, and for 
the past two years with the Art 
and Color Section of General Mo- 
tors in charge of Cadillac de- 
signing has resigned to head the 
firm of Thomas L. Hibbard As- 
sociates, with offices and studios 
at 724 Fifth Avenue. 


IN THIS 


CORNER 


e (Continued from Page 4) 





ous codes? Isn’t it possible for 
the American Automobile Cham- 
ber of Commerce to get some ac- 
tion on this? 

In view of the above, it is very 
encouraging to see a publication 
such as yours strike straight from 
the shoulder at this un-American 
institution. More power to 
you! 

The above letter was written by 
a man prominent in the industry. 
Since he has indicated that he 
would prefer to remain anony- 
mous we are pleased to respect 
his wishes. His thoughts, how- 
ever, we believe are worthy of 
note and therefore we must vio- 
late his request that the letter 
not be published. Ed. note. 


Coming Events 





MAY 


{-4—Washington, D. C. U. 8S. Chamber 


of Commerce. 


2—New York, Metropolitan Section SAE 
Meeting 
3-4—Wilkinsburg, Pa. American Gear Man- 
ufacturing Assn 
3-5—Kansas City, Mo. American Chemica) 


Society. 





9-ti—Tulsa, Okla. National Gasoline Assn. 
of America. 
12-19—Tu'sa, Okia. International Petroleum 
Exposition 
14-2|—New York, Semi-annual Meeting 
American Institute Chemical Engineers, 
Waldorf-Astoria 
16-18—Cleveland, 0. National Battery Makers’ 
Annual Meeting 
17—New York. Metropolitan Section SAE 
Meeting. 
22-24—Pittsburgh. Mid-vear mecting American 
Petroleum Institute. 
30—Indianapolis, tnd. Decoration Day 
500-mile race 
JUNE 
7—New York, National Automobile Cham- 
ber of Commerce Annual Meeting. 
17-22—Siaranac Lake, N. Y. Summer meeting 
Society Automotive Engineers, 
25-29—Denver, Coo. American Society Me- 
chanical Engineers Meeting 
25-29—Atlantic City, N. J. American Society 
for Testing Materials meeting. 
" _ 
AUTOMOBILE 
~Y Y = 
DISTRIBUTORS 


Do you need a manager? 
Not a so-called efficiency 
expert, but one with 12 
years experience in man- 
agement, expense control, 
retail financing and ae- 
counting. 
Address 208 

AUTOMOTIVE DAILY NEWS 


New Center Bldg. 
Detroit 











22 





Ist Quarter Truck Sales 
Promise 350,000 Year 


Page | 

of course, is the general improve- 
ment in basic industries coupled 
with the demand for new truck 
equipment to bring present trans- 
portation up-to-date and to re- 
place units which have been com- 
pletely dropped from registration 
rolls during the past three years. 


(Continued fron 


Automotive Daily News estimates | 


place this immediate replacement 
market at not less than 416,000 
units. 

A second reason for the sharp 
upturn in truck sales may be 
found in the fact that during the 
first two months of this year deal- 
ers finding themselves without 
passenger cars for immediate de- 
livery turned their efforts toward 
selling trucks. Odd is it may 
seem, many dealers have already 
reported their volume of truck 
sales in excess of their combined 


passenger car and truck sales 
during the same period a year 
ago. 


Registrations of 79,000 new com- 
mercial car units in the first quar- 
ter of the current year bids well 
for a 350,000 truck year on the 
basis of the average performance 
during the past eight years. But 
if we should compare this year’s 
figures to 1928 when the first 
quarter accounted for only 17 per 
cent of the total our year this 
year would run well over 400,000 
units. During the past eight 
year, however, the first quarter 
registrations accounted for 22.3 
per cent of the entire year. 

With basic business conditions 
continuing an upward trend and 
with more dealers realizing the 
advisability of adding trucks to 
their present passenger car lines 
their is reason to believe that the 
gain in registrations will hold the 
same ratio during the remainder 
of the year. It would seem safe 
to essume that the second and 
third quarters, following the gen- 
eral trend will be larger than the 
quarter which has just closed. 


Sells Own Fuel 


Birmingham, Ala., Apr. 27.—In 
a determined fight to bring 
cheaper gasoline to Birmingham 
the Alabama Motorist Assn. an- | 
nounced effective next week it | 
will start selling gas three cents 
below the current price of 2314 | 
cents. | 


97 





Trucking Code 
Bringing Order 
Out of Chaos 


(Continued from Page 1) 
tabulated, correlated and made 
ready for general comprehension. 

Instead of the huge, sprawling, 
disjointed activity it has been 
in the past, the trucking indus- 
try is in the process of acquir- 
ing cohesiveness. 

No other deduction is possible 
after a scrutiny of the registra- 
tion forms now being filled out 
by the hundreds of thousands of 
truck operators throughout the 
country. 

Registration Simple 

First, the registration form 
seeks the name and address of 
every firm or individual owning 
a truck. 

Second, the registrant is called 
upon to list the total number of 
vehicles owned and operated not 
only by himself but those owned 
by him and operated by others. 

The basic proportions of the 
industry thus established by this 
much of the registration form, 
other items embraced in it go 
on to seek the character of serv- 
ices performed. Third among 
them is a request for a classifi- 
cation by every operator of the 
vehicles in his service. 

Check Up Business 

Item four in the registration 
form inquires into the nature of 
the business, whether the oper- 
ator is a common carrier with 
a regular, tixed route or other- 
wise, a commodity carrier, a con- 
tract carrier, engages in a gen- 
eral trucking business, functions 
as a city drayman, or operates 
his vehicle privately and not for 
hire. It also seeks information 
concerning each of these classi- 
fications, as follows: percentage 
of revenue from operation in each 
classification; certificate or per- 
mit numbers; and whether the 
operation is intra-state or inter- 
state, or both. 

Complete information is sought 
in connection with the type of 
goods carried with 22 commodity 
groups listed. They are general 

nerchandise, groceries, 
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New Trend in Bulk Delivery 








The reason for the cab over the engine design in heavy duty trucks is strikingly portrayed in this 
It is easy to see how the new design distributes the pay load weight 


more evenly over both axles and its shorter wheel base enables a short turning radius for city traffic. 


G.M.C. gasoline bulk delivery job. 


products, live stock, milk and 
other dairy products, cotton and 
cotton seed products, fruit and 
vegetables, wool and mohair, 
sugar, new furniture, machinery 
and equipment, textile products, 
automobiles, tires and accessories, 
beverages, animal feed stuffs, 
lumber, iron and steel, petroleum 
and its products, coal and coke, 
ice, sand and gravel, and gar- 
bage. In addition, the registrant 
is asked to detail what percent- 
age of his gross revenue is de- 
rived from hauling used house- 
hold goods, and used office fur- 
niture and equipment. 


Operating Radius 

Each operator of a truck, or 
trucks, further is asked to set 
forth the radius of his local cart- 
ige service, listing the names of 
zities, townships and municipali- 
ties in which it is available. 

The registration form closes 
with a query which, when an- 
swered, will detail the employ- 
ment capacity and payroll of the 
huge industry. Each operator is 
asked to give the number of em- 
ployes, together with the char- 
acter of the services performed 


by each individual on his staff. 
Never before has such a de- 
tailed questionnaire been sub- 


mitted to the Nation’s truck own- 
ers. Tabulation of the answers 
which it brings will constitute a 
monumental task but, when it 
is finished, the country will know 
the story of the trucking indus- 
try as it never has been told 


farm efore. 


The Vishieiiieie of Last Sok 








Above is the new LaFayette 
standard model which was an- 
nounced last week by Nash 
Motor Co., Kenosha, Wis., 
which offers a two-door sedan 
at $595. At the left we also 
have one of the newcomers, the 
Graham Special Eight with 
super-charger. This is the first 
of the Graham Specials to come 
off the line in Detroit this week. 








Chris 


Sinsabaugh 
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nificent results. And remember 
also that the truck department 
is manufacturing and selling 25 
to 30 per cent of the total Dodge 
production.” 

* Bg * 

THIS INQUIRING reporter 
took a buggy ride to Lansing on 
Thursday, checking in first at 
Reo, where the smoke of the 
proxy battle is just clearing 
away. The vindication of the 
new administration is reflected in 
every department of the plant. 
Sales manager Lige Poxson was 
holding open house for his dealer- 
ship and there were many visi- 
tors from all parts of the coun- 
try. Downstairs the new presi- 
dent, Donald Bates, and his right 
hand man, Ray DeVlieg, vice- 
president and works manager, 
were planning big things and the 
wheels were humming generally. 
There’s no doubt but what the 
housecleaning has put new life 
into Reo. 

* * * 

PUTTING this and that to- 
gether, it looks as if Reo will 
double its 1933 production—meb- 
be better than that. Last year 
the count was only 10,000, of 
which 60 per cent was trucks. 
The company was slow getting 
going this year on passenger car 
production and it was only about 
two weeks ago that this produc- 
tion really started. Now some- 
thing like 100 units a day are 
being turned out. The demand is 
there, I am told, for despite the 
delayed start of passenger car 
production orders have been com- 
ing in at the rate of 80 a day 
since March 1. On Wednesda; 
of this week there were 113 re- 
ceived. 


ONE MIGHT have expected 
that with all the delay in getting 
the Flying Cloud on the market 
that Reo would have lost a lot of 


cealers, but I was assured that 
instead of a dropping off there 
has been an increase, 87 having 


been added since the first of the 
year and there are from 15 to 20 
inquiries a day coming in. And 
these dealers are ordering, for 
Reo reports 1200 orders on the 
books as of this week. This is 
one reason the factory folk are 
counting on jumping total pro- 
duction to better than 50,000 this 
year. 


TRUCKS have been Reo’s an- 
chor to windward this year so far 
and in commercial vehicles it has 
been running at a higher percent- 
age than the rest of the 
try, I'm told. Whereas the sen- 
sational returns from the first 
quarter for the industry as a 
whole show an increase of 154 per 
cent above the same period last 


year, Reo claims a gain of 235 
per cent and that without any 
light stuff being included. The 


company produced 3900 in the 
first quarter this year, which was 


indus- | shipments. 








slightly more than it registered 
all of last year. 
a ” +e 

PARAPHRASING a _ popular 
slogan, “this is a truck week,” so 
far as the column is concerned, a 
fact which was emphasized at 
Oldsmobile, where this inquiring 
reporter found that this big unit 
of General Motors has realized 
that its dealers can add to their 
profits by carrying a truck line. 
This has brought about the deal, 
the news details of which are 
carried elsewhere in ADN, where- 
by the new General Motors Truck 
model, just announced, will be 
fitted with an Oldsmobile engine 
and sold by Oldsmobile dealers, 
as well as by other G. M. truck 
outlets. A sign showing which 
way the wind is blowing in mod- 


ern methods of truck distribu- 
tion—-car dealers are a natural 
outlet. 

ok a + 


BUT THAT isn’t all at Olds- 
mobile. The plant has struck its 
stride as regards car production 
and this April will see three 
times as many units put forth as 
in the same month last year. May 
and June promise to be even bet- 


ter and Sales Manager Dave 
Ralston is feeling decidedly chip- 
per. Dealers are still being 


stocked and the bank of orders is 
most encouraging. 


Double shifts are working in 
the plants and right now employ- 
ment in the Oldsmobile and 


Fisher Body factories is at an all- 
time peak. There are 5200 on the 
Oldsmobile and 2500 on_ the 
Fisher payrolls. 


Railway Express Tells 
Drivers to Use Caution 
New York, Apr. 27. Long- 
standing instructions to drivers 
ind chauffeurs of trucks of the 
Railway Express Agency have 
included this caution: ‘“Pedes- 
trians have the right of way. In 
case of doubt, stop! Take no 
chances of injuring any one.” 
Metal plates carrying this mes- 
sage are placed on the outside 
of every Railway Express ve- 
hicle in such a position that it 
will be seen every time an op- 
erator mounts his truck. This 
very definite stand for safe driv- 
ing by employes by one of the 
largest commercial users of motor 
vehicles in the country is especi- 
ally significant, since the Railway 
Express dispatches its trucks in 
the heart of the congested busi- 
ness districts of all large cities 
and towns in connection with its 
collection and delivery of express 


Budd Output Up 

Philadelphia, Apr. 27.—Edward 
G. Budd Mfg. Co. fabricated 18,- 
500 tons of steel in the first quar- 
ter of this year, compared with 
6,000 tons in the first quarter 
of last year, a company report 
said today. 
































































Early Reports 
Reflect Sharp 


Im provements 


By C. J. ALEXANDER 


New York, Apr. 27._-Reports of 
earnings of automotive compan- 
ies for the first quarter of this 
year, now being made public, re- 
flect continued recovery for the 
industry. Striking gains were 
made in most instances over a 
year ago and in some cases earn- 
ings were on a par with the act- 
ive second and third quarters of 
last year. 

The first fifteen car, truck, ac- 
cessory and parts concerns to re- 
port for the first three months of 
this year had an aggregate net 
income, after charges, of $29,776,- 
000, as compared with only §$2,- 
672,000 for the same companies in 
the corresponding period of last 
year. This represented an im- 
provement for the fifteen com- 
panies of $27,104,000. 

Anticipate $50,000,000 

Among the companies thus far 


reporting sharp improvement in 
earnings over a year ago are 
General Motors, Bendix Aviation 


Corp., Bohn Aluminum & Brass, 
Graham-Paige, EF. G. Budd, Budd 
Wheel, Motor Products, Eaton 
Manufacturing, Stewart - Warner 
and Midland Steel Products. 

By the time the reports are all 
in for the industry, it is antici- 
pated that the net improvement 
in earnings over the first three 
months of last year will have ap- 
proximated the $50,000,000 mark. 


Irregularity in the motor stocks, 
both in day to day price move- 
ments and in the action of indi- 
vidual issues, continued for the 
greater part of this week. The 
market, as far as the automobile 
family was concerned, still pre- 
sented the unusual spectacle of 
direct cross currents, with some 
individual shares moving up 
while others were declining at 
the same time. The weakness in 
Auburn, carried over from the 
preceding week and Chrysler had 
spells of increasing volume on 
selling. 

Heavy Turnover 

A feature of the week was an 
increase in the volume of turn- 
over in the motors on weakness. 
This was directly contrary to the 
action earlier in the year. It was 
taken in some quarters to be an 
indication that there existed a be- 
lief that motor vehicle produc- 
tion was passing its peak for the 
year. Wall Street often in the 
past has bought the automotive 
shares as long as the Spring rise 
in output was under way and 
then started selling as the sea- 
sonal slowing up appeared. 

Long-term investors in the mo- 
tors, however, have followed a 
different line of action, doing 
their accumulating in the dull 
seasons of the year when there 
was not a great deal of public in- 
terest. It was considered signifi- 
cant that as quickly as Wall 
Street began recently to lose in- 
terest in the motors, buying was 
reported to be coming in from the 
motor centers, notably Detroit. 

Weekly Averages 

For the week ended Wednes- 
day, April 25, the Automotive 
Daily News stock price averages 
registered the following changes 
over the week preceding: 


Last This 
Week Week 


. 28.12 27 


Change 
0.43 


0.58 


24 Motors ° an 69 
10 Car-truck companies. 29.33 
19 Parts-accessories .... 21.47 
4 Tire-rubbers . 24.48 

As will be seen from the fore- 
going table of averages, the parts 
and accessory shares were the 
star performers in the week 
ended Wednesday. Among the 
outstanding gains in this division 
were those of Briggs Manufactur- 
ing and Bohn Aluminum & Brass 
Corp. The decline in the passen- 
ger car and truck group was the | 
most severe for some weeks. The 


28.75 
21.85 


24.35 


+0.38 
oO. 


RR 
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did fairly well, holding in most 
cases their gains of the preceding 
week. A_ decline in Firestone 
brought the average down 
slightly. 

The stock of a company closely 
allied to the motor. industry 
grabbed the limelight on several 
occasions this week, jumping into 
the most active group on the New 
York Stock Exchange and sprt- 
ing forward several points in the 
midst of declining tendencies 
elsewhere. Briggs Manufacturing 
stepped out for itself and staged 


a one-stock rally early in the 
week, 

Hudson Cuts Loss 
Hudson Motor Car Co. this 


week reported for 1933, showing 
‘hat its net loss was cut in half 
from the preceding year. This 
company made rapid progress in 
the first quarter in regaining a 
profitable basis and while it may 
report a net loss for the period, 


it will be small in comparison 
with the $1,491,000 deficit sus- 
tained in the first quarter of 
1933. 


The E. G. Budd Manufacturing 
small loss for the 


Co. showed a 

first quarter but operated at a 
profit in March and is expected to 
continue on a_ paying basis 


through the current quarter. 

While still jumping from com- 
pany to company, it might be 
well to point out that Raybestos- 
Manhattan, Inc., is reported to 
have enjoyed a sales volume in 
the first quarter approximating 
$3,000,000, or about 75 per cent. 
larger than a year ago. More 
than half of this company’s busi- 
ness is done with the automotive 
industry. 


Motor Products Head 

Detroit, Apr. 27..-At the organ- 
ization meeting of directors of 
Motor Products Corp., W. C. 
Rands was elected president to 
succeed D. B. Lee, retiring presi- 
dent. All other officers were re- 
elected. Mr. Rands was a direc- 
tor of the corporation and one 
time president. 


Goodrich, B. } 
Goodyear I 

4 Graham-Paige 
Hayes Body Corp. 
Houdaille-Hershey 
Houdaille-Hershey 
Hudson Motor 
Hupp Motor 

Inter. Harvester 
Johns-Manville ......... 
Kelly-Spring. Tire 

Lee Rubber & Tire 
Libbey-Owens- Ford 
Ludlum Steel 
Mack Trucks 


1234 Goodrich, B. F. .....-. 
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Motor Earnings Up $50,000,000 In First 





Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, Apr. 27, 3:30 P.M.—Motor shares closed slightly 


lower on the New York Stock Exchange today. 
Motors and Chrysler each were off an eighth from yes- 


terday. There were 


erally, the automobile group appeared to be under pres- 
The turnover was small. 


sure. 


47.614 Tons Crude 
Rubber Used in March 


New York, Apr. 27.—Consump- 
tion of crude rubber by manufac- 
turers in the United States for 
March amounted to 47,614 long 
tons, which compares with 40,609 
long tons for February. March 
consumption shows an _ increase 
of 17.2 per cent over February 
and 163.8 per cent over March a 
year ago, according to statistics 


gains in 





released by the Rubber Mfg.’s | 


Assn. Consumption for March, 
1933, was reported to be 18,047 
long tons. 

This organization reports im- 


ports of crude rubber for March, 
1934, to be 44,605 long tons, an 
increase of 43.7 per cent over 
February and 60 per cent above 
March, 1933. 


Phelps Elected 

Detroit, Apr. 27.-George C. 
Phelps, formerly assistant secre- 
tary and assistant treasurer of 
Houdaille-Hershey Corp., has been 
elected treasurer of the company. 
The position formerly was held 
by Claire L. Barnes in addition 
to the presidency, which position 
he retains. Fred L. Flanders, 
formerly executive vice-president 


and general manager, was elected } ment of Commerce. 


A. E. Lowry 
treasurer. 


vice-president. 
made _ assistant 


a 
was 


General 


some instances but gen- 





Dominions 1933 Sales 


2.8% Under Mark of °32 


Montreal, Apr. 27.--Motor ve- 
hicle registrations in 1933 num- 


bered 1,082,957, a decrease of 31,-| 


546, as compared with 1,114,503, 
the previous year, the Dominion 
Bureau of Statistics report. 


Ontario had the largest num- 
ber with 520,353, a decrease of 
11,244 from 1932. Quebec 160,012 


or 5,718 less than in 1932, British 
Columbia, 88,554 compared with 
91,042, Alberta, 86,110 compared 


| with 86,878, Saskatchewan, 84,734 





| 


compared with 91,275, Manitoba, 
68,740 compared with 71,570, Nova 
Scotia, 40,443 compared with 41,- 
153, New Brunswick, 26,842 com- 
pared with 28,044, Prince Edward 
Island, 6,940 compared with 6,- 
982, and the Yukon 229 compared 
with 232 


Financing Up 

Washington, Apr. 27.—-The dol- 
lar volume of retail financing of 
new automobiles increased 145 
per cent for March as compared 
with March, 1933, and an increase 
of 82 per cent as compared with 
March, 1932, according to pre- 
liminary estimates of the Depart- 
As compared 
with February there was an in- 
crease of 44 per cent. 








AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, APRIL 27, 1934 


(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 
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General Motors 
Nets 63 Cents 
During Quarter 


27. 


New York, Apr. General 
Motors Corp. net earnings in the 
first quarter applicable to the 
common stock were equal to 63 
cents a share on the average num- 
ber of shares outstanding during 
the quarter, compared with 11 
cents a share earned in the first 
quarter last year, according to a 
corporation announcement. 

While the figures were not an- 

nounced, the 63 cents a _ share 
earned would indicate earnings of 
approximately $27,117,624 after the 
preferred dividends, based on the 
average number of shares out- 
| standing during 1933. 
Net sales during the quarter, ex- 
| cluding inter-divisional transac- 
|tions, amounted to $205,124,020 
compared with $120,000,163 in the 
first quarter last year. Dealers 
lelivered consumers’ 180,523 
‘ares and trucks against 140,369 in 
the same quarter last year. 

Cash and marketable securities 
at the end of March totaled $153,- 
623,975 compared with $117,303,- 
966 as of Dec. 31, 1933, and $135,- 
711,686 at the end of the first quar- 
ter, last year. Net working capital 
was $262,543,875 compared with 
$243,832,896 at the end of the pre- 
vious quarter and $217,468,700 as 
of March 31, 1933. 
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(Goodyear Shows 
New Type Tires 
For Modern Cars 


Akron, O., Apr. 27.--Announce- 
ment of a new tire designed to 
meet the severe conditions im- 
posed by modern cars was made 
today by P. W. Litchfield, presi- 


dent of the Goodyear Tire and 
Rubber Co. 

The new tire which has been 
named “G-3" has 43 per cent 
longer non-skid wear; a_ wider, 
flatter tread; 16 per cent more 


non-skid blocks in the center of 
the tread for traction and safety; 
more than 11 per cent wider rid- 
ing ribs; narrower grooves and 
an average of two pounds more 
rubber in the tread of each tire, 


Mr. Litchfield said. 

“The G-3 is being placed on 
the market as the result of the 
tread wear problem created by 
present day automobiles,” he 
stated. “Modern cars, with 
smaller wheel diameters, higher 


speed, faster getaway and more 
powerful brakes for quick stops, 
together with a wider use of 
anti-friction surfaces on new 
highways to prevent skidding, are 
responsible for a somewhat faster 
tread wear on all tires during 
recent years.” 


William B. Stout Forms 


Company to Make Cars 


Detroit, Apr. 27.— Announce- 
ment is made of the incorporation 
of the Stout Motor Car Corp., of 
Dearborn, by William B. Stout, 
Stanley Knauss and Glenn Hop- 
| kin, to manufacture motor cars. 
The new company is incorporated 
for $575,000, of which $85,000 has 
been paid in. No announcement 
| of the plans of the new company 
| has been made as yet. 


Peugeot Profits Up 

Paris, Apr. 27.—At the annual 
meeting of Peugeot, the third 
largest automobile producer in 
France, it was announced that 
the company’s net profits for the 
year ended Oct. 31 amounted to 
fr. 35,000,000 compared with 20,- 
000,000 in the previous year. The 
company’s turnover increased 25 
per cent. Dividend of fr. 25 a 
share, less taxes was declared. 








a EAR oe, 


, e ML ods 


r 
<% 


rE SS: 


WORLD, CaN ae 
EQUAL-ACTION/” «i 





They'll buy a car with BENDIX BRAKES 


because they want Cqgual-tetion 


OU’LL be hearing and reading more and 
more about Brakes from now on. It’s today’s 
big motor car topic. 

And because such a very large proportion of 
American car and truck manufacturers have 
deliberately selected Bendix Equal-Action 
Mechanical Brakes, Bendix is making sure the 
public gets the full story —and gets it straight. 

There have never been brakes as fine as these. 
They are happily named Bendix Equal-Action 
Brakes because they make equal action a reality 
instead of a laboratory theory. Nowhere else in 
the world is the scope of brake development so 
nearly limitless as in the great Bendix plants. 
When Bendix assures the industry and motor- 
ing public that today’s Bendix Equal-Action 


Equal Action 


Mechanical Brakes provide a car with the surest, 
smoothest, most enduringly equalized stopping 
ability in history, the statement is backed by 
scores of tests, carried through to the break- 
down point. 

Bendix knows these brakes are better. And 
with the enthusiastic approval and co-operation 
of the builders of Bendix Brake-Equipped cars 
and trucks, the public is being told, through 
straight-talking advertisements in the great 
national magazines. Above is a sample illustra- 
tion from one of the current advertisements. 


BENDIX PRODUCTS CORPORATION 


(Subsidiary of Bendix Aviation Corporation) 
401 BENDIX DRIVE, SOUTH BEND, INDIANA 


Mechanical 


BENDIX BRAKES 





